INTRODUCTION

Stone Profit Systems (SPS) has been working alongside the

stone and tile industry since 2002. It has been our goal to

create easy to use web-based Enterprise Resource Planning

(ERP) software that is capable of meeting the unique needs of

the Industry.

The stone and tile industry is unique and dynamic, and we
pride ourselves on being at the center of it. We understand
the needs of the industry, and can deliver the tools
necessary for managing your business.

SPS offers a comprehensive web-based enterprise
management solution that provides all the features
required to manage your stone and tile business.

Many distributors, fabricators, and manufactures alike
already rely on SPS to optimize workflow and increase
productivity. Features such as stream lined process
flow charts, seamless navigation, and a sturdy database
structure can help take your business to the next level.

The system is accessible anywhere there is an internet
connection, and is operable from desktops, laptops,
tablets, and smart phones. There are no installations
required, and you don’t have to rely on an expensive, and
unsecured network server in your office. With SPS all you
need is an ordinary computer and an internet connection.

You can sleep sound knowing that your data is safe and
secure on protected servers that are accessible only by
those you authorize. All data is backed up continuously
and consistently; and software updates are integrated
seamlessly and automatically.
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WHY SPS

* We Know Your Business

* Exceptional Quality

* Best Overall Value

* Access Anytime, Anywhere
* Secure Data

* Multiple Access Levels

* |P Security

* Easy to Use

» Setup and Configuration

* Easy Implementation

» Customized Configurations

* Training

* Research and Development

* Support
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SPS has been meeting the needs of some of the largest distributors,

fabricators, and manufactures in the stone industry. With our

experience we know the best practices in the trade.

Our leading knowledge of the industry brings relevant and
easy to use solutions of the highest quality to stone and
tile businesses.

The value of SPS is demonstrated by an engaging user
interface, exceptional quality, our continued commitment
to service, and our corporate reliability and stability.

If you can access the internet you can access your data.
That means you gain 24/7, anywhere on the planet, access
to your information. You will always be up to date whether
you’re on the road, or not. This benefit alone will open new
doors to the ways you do business, we guarantee it!

When it comes to protecting your company be the anti-
risk taker. With SPS you gain excess to some of the best
managed dedicated hosting venders in the world. You
can rest assured knowing your data and information will
be safe and secure. Once the system is in place, you are
able to control possible threats against your server such
as: disgruntled employees, data destruction, break ins,
environmental damages, failed backups, hackers, etc. Our
dedicated hosting venders offer the following:

* 128 bit data encryption on all transactions

* Locked Server Cage with biometric access
controls

* Fire and flood prevention systems

* Continuous system redundancy (Optional)

» Daily data backup

«Complete nightly out-of-state backup. (Optional)

SPS does not host your application and data, but helps
you find the right vendor for managing your applications’
server. We work closely with some of the best names in
the business such as Rackspace, The Planet, Hostway, etc.

Further more, with SPS you can download your data
anytime you like to make your own backup.

The administrator controls which users have access to
what functions/modules. Users can have access to multiple
functions within the system depending on their access level
and duties in the company.

IP Security log-in access gives the administrator the ability
to allow or deny access to specific users depending on their
location. Some users require access outside of the office,
such as managers, salesmen, and drivers. Other users can
be restricted to only have access when at the office.

All of your data is organized into user friendly modules
that allow you to search, review, and create transactions
and data without breaking a sweat.
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Once your service order is complete, you will get access to
your pre-configured system within days, not weeks. Each
new account includes as a minimum:

» Setup of all warehouse, showroom, shop, and factory
locations

* Complete set of pre-configured defaults

* Support for static data transfer of existing
customers, suppliers and materials

» Support for dynamic data transfer of
transactions and accounting components

e Training of various departments in your
company

To run SPS you need a Computer or tablet with

an internet browser, and an internet connection.
Implementation can be accomplished, on average, in less
than half the time required by competitive solutions.

Because SPS is the most configurable solution on the
market, you can rest assured that the system will work with
your business the way you want it to.

Prior to any formal training, SPS works with managers to
determine the best strategies to implement and support
employee training.

SPS offers online web-based training with each
implementation and to any new employees that join at a
later date. We make it easy for your employees to learn the
functionalities of the system that are required to perform

the tasks in their job description.

SPS is the largest IT company working with the stone
and tile industry, so you can be sure your investment is
protected. We continuously update our products and
rollout new modules. SPS conducts feedback sessions to
collect ideas that enhance the user’s experience with the
product and simultaneously provide SPS with more rich
functionality.

The quality of technical support should be one of the
primary considerations when selecting an enterprise
software system. Calls to SPS’s toll free telephone support
lines are efficiently routed to the appropriate software or
hardware specialist for expert assistance. Support calls
are tracked to monitor the nature of the call as well as the
response time.

SPS Remote Diagnostics reduces your support costs and
enables immediate determination of the problem and an
effective resolution for the client.
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7 Invento ry Bar-Codi NQJ  stone Profit Systems, unlike any other inventory management system,
tracks information at the slab/item level. Slabs can be tracked by
squre footage and number of slabs. This combined with bar-code
labels and scanners can make the daunting task of managing a
warehouse full of individually unique products almost effortless.

Pre Sales Pu Inventory Search
Search inventory by product name, SKU/product code,
- Base Colors: alternate name, lot number, supplier reference, bundle
[ number, bar-code ID, etc.

[y Product Group:
--Select--
Bin Number Search
Lot/Block: Bundle: Bin, .

—] [ ] [ ] [— Search products based on the bin number or the A-frame
number that corresponds with the location in the
warehouse.

N E F G H 1
Selections for Transactions
y 174%3- D Select and group inventory in a virtual cart for various
3 transactions such as: sale orders, holds, transfers, and

update bin numbers.

124595- DT20437

C e R R

10 Sizes and Allowances
o Record the purchased, received, sold, and return sizes for
each and every slab, and enter allowances for blemishes. [e—
O N —— SPS will calculate the price automatically.
11
Inventory Adjustments
Adjust inventory for broken, sold, or unwanted slabs or
products. You can write off, revalue, reclassify, or split
inventory.
sarcodes | Adjustments
.H.“. Write-off Multiple Units of Mearure and Picking Units
L Revaluation Stone Profit Systems allows each product to have
042 Reclassification Anws multiple or alternate units of measure, and picking units.

Split Inventory
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Real Time Scan
Using the bar-code module, or a Bluetooth scanner paired

with a tablet you can scan the inventory bar-codes and
create any transaction or perform reconciliation live.

Batch Scan
A great tool for inventory reconciliation, a batch scanner

will allow you to scan all of the slabs/products at once
and process them in the system by uploading the scans
from the scanner to a computer when finished scanning.

Bar-code Symbologies
SPS works with various barcode Symbologies such as

Code39, Code 39 Extended, Code 128, etc. & H
z 13 N
L L —
Bar-Code Labels = = ]
Label formats can be setup for different product — ] =
) ) = = =
types, and the information shown on each label can be 5 — I= =
) = = -
configured. = = -
: :
2 2
Cycle Counts 2 g
Perform cycle counts by bin number or product. Our &
cycle count tool can make periodic counting easier.
rdses Inven.
Barcode Setup .
- |
Inventory Reconciliation
Inventory reconciliation sessions can be made so all the BarCode Settings
inventory can be scanned by multiple bar-code scanning
teams, allowing them to combine their work and resulting Farent Location: Name:
. L Stone Profits Den |Z| Slab BarCode Se
in a report of missing products/slabs.
Product Types:
#sLae  [#Tile [¥]Cut-to-[[Liners
Size
TTeols [[sink  [[FaucetsT]

Med>"

+ Physical Count
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Azp Accounting

Stone Profit Systems has its own accounting module, making it easy on
everyone by having everything in one place. Manage both accounts receivable
and payable, along with your general ledger and financial statements. We have
the tools to keep you on top of your finances.

TS AT T

AR Income Clearing Account

01 - AP Expense Clearing Account

* - I[nventary in Transit - From Sup. ..

'|
'|

000-1220 - Inventary

“230 - Inventory - Adjustments

I lafzm,fzms

(ccount. ‘ Location

a | CHI

[ 3]

—

\\
--Select-- i *
4100-Cash - Bank of America E
¥
—

6000-Cost of goods

9200-Inventory in Transit - From Supplier
4000-Chase Bank
0-AR Income Clearing Account

entory Clearing Account

Aecks and Bank Debits Only

Deposits and Bank Credits Only

Show Deposits and Bank Credits first th

‘ Clear | Transaction Date Reference / Che

11/07/2012

01/04/2013

01/04/2013 1234

Default Link Accounts

The default accounts to be affected for different
transactions can be setup under default link accounts.
This allows the system to automatically adjust the general
ledger as transactions are completed.

Accounts Receivable Management
View AR detail reports, AR summary, and AR flowchart
showing all the different steps of the AR cycle.

Accounts Payable Management

View AP detail reports, AP summary and AP flowchart
showing all the different steps of the AP cycle from POs
to receiving inventory to supplier and vendor payments.

Journal Entries

Enter journal entries by selecting accounts from your
chart of accounts and specifying the customer or vendor
if needed. This tool will help you stay up to date with all
your journal entries.

Bank Reconciliation

Make sure the system is in sync with your bank
statements by selecting the cleared payments with the
bank reconciliation tools.
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Reverse Entries and Periodic Journals

Ability to reverse a previously entered journal entry as
well as periodic journals where a duplicate journal entry
is made.

Non Inventory Vendor Management

Enter vendor bills and make payments on those bills. SPS
keeps you organized by separating your vendors and
inventory suppliers.

Receive Deposits

Receive deposits for sale orders before they are invoiced.
Each deposit is entered as a credit for the customer on
the specific sale order.

Customer Payments

Have the ability to manage payments received from
customers, and to split payments for the customer to pay
in increments.

Payments & Checks

Make payments to inventory suppliers, non-inventory
vendors, and customers; also apply payments to inventory
purchases, bills and customer credit memos. The system
can print checks in various check formats.

asean
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_-supplier

@me: Ravi

/> Is a Customer

1= p—

ABC Freight Company (ABCFC)
Contact Name: John

ABC Global Marble (121212%)
Contact Name: Sam Jones

(L Is a Customer
=

Is a Supplier

(abc123)

Rawr

ABC Freight Company

«ador Detail

ABC Freight Comp

Print on Check As / DBA:
ABC Freight Company
‘ontact: John

Chan, ohio 238
2595

Lnapgied Recept

la,

! Cart:0

| admim.

: polied
Print Check 2
3 | I

Print Payment

- |/ 7
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Web-Based Software

No installations required! Web-based applications are the ultimate
way to take advantage of today’s technology, and to enhance your
organization’s productivity & efficiency. Web-based applications

give you an opportunity to access your business information from
anywhere in the world at anytime. It also facilitates you to save time &
money, and improve the interactivity with your customers.

seword:

l

Password Must:

. be 5 to 8characters in length

. have at least one number

. have at least one alphabet

. have at least one special charar
@ # & etc)

Caonfirm Password:

(

/
~"m'\ P AN !
= / \) s
~ I \
- -7
Mobility

Being web based, it is possible to use the system on
tablets and laptops with no additional installations. Also
available is a cell phone module that allows the use of the
system on your smart phone. This makes SPS easy to use
while you’re on the go.

Security

With SPS you can be mobile and secure. The system is
password protected, so only your employees can access
the information. There can also be IP address securities
in place to prevent unknown computers from even
accessing the log in page. In addition to the external
security, there are user rights, privileges, and user logs
that make internal security easy to maintain.
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Scheduling

Whether you are a distributor scheduling deliveries, or a fabricator scheduling
installs or templates, Stone Profit Systems can help. Depending on what your
company does, SPS comes equipped to handle your scheduling needs.

Delivery Calendar
Plan and view all the deliveries in the area. With a click
you can easily access details for each delivery.

Delivery Routes

With the use of delivery zones it is easy to map out
multiple deliveries to various customers. After selecting
the deliveries that will go out on a truck the system

will map out the best route for your driver to take, and
produce a packing list that shows the products in the
order they should be loaded.

Job Scheduling

Schedule a resource, machine, truck or a template/install
team to a job on a particular date or time. Limits can also
be setup for each team or truck so you never over book.

Field Calendar and Shop Calendar

Two calendars are setup depending on the type of task
needed for the job. The field calendar to show all your
template and install appointments and the shop calendar
for tasks such as digitizing, cutting, CNC machine work,
polishing, etc.

1 - Joe Truck Driver Capacity: 0 slabs =

-2

1 10001 - Cambell Crafters

Glenview IL

2 slabs 1105F / OLBS | 5 ’

2 - Tom Driver Capacity: 0 slabs = 0 LBS / Lo/

Tuesday , Aug 20, 2013
Today

1 10003 - Michael Jordan

-
Chicago IL
2 slabs 106 SF / OLBS | 3
3 - Joe Truck Driver Capacit
saft)  § | 3205 Gaet, Tommy (36
Bathroom
Chisaga 0802
=3 saft # | = nours [ ©9.79 saft +*

11:00am Leon

(56 Sqft) i | 1622 Maples, (s2asqny
Mally H 288
Chicago 60618

(75Sefty  d | 3245 Trov, Tammy (36 Saft)
Bathroom

Townsend 60502

3%

Calendars
Delivery Schedule
Pick Up Schedule

Shop Calendar

Day Week Month

Field Calendar

Day Week Month

16 / Stone Profit Systems



6 Security & User Privileges

Not only is the system password protected for all your
users, but it also offers internal security by limiting access
to some users and granting permissions to others. This will
help keep everyone on task and in the right place.

User Type

Operations User

istrator Administrator g

Sales Representative

ssword:

l

Password Must:

. be 5 to 8characters in length

. have at least one number

. have at least one alphabet

. have at least one special charar
@ # S etc)

Confirm Password:

'y

Delivery Detail Pa,

SELECT ALL

1. Edit Delivery

2. Edit Invoice

3. Edit Delivery Prod)
4. Cancel Deliver

T 5. add Dis-

User Groups

Sort system users into user groups based on their access
privileges and job description. Access can be restricted
or granted to view information, edit information, and/or
perform specific functionalities.

Passwords
Setup and reset passwords for each user. Character
requirements or count restrictions can also be setup.

Session Time

Track every user’s login session. The time and the IP
address of the computer they used is recorded on every
log in.

Access Rights

Allocate more than 200 user access privileges to view
or make changes to various information throughout the
system.
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"y . .
ﬂ. Multi ple Locations Stone Profit Systems can be setup to manage one or many locations.

It’s simple to track the progress of all your locations from one system.

Multiple Locations

We have built in the ability to manage and control
multiple locations including: warehouses, showrooms,
shops, factories, and more.

Location Info:
Parent Location:

Stone Profits Demo

Parent Locations --Select--

Stone Profits Demo
Stone Profits Demo2

Set a parent location for each customer to better manage
the customer service and accounts receivables. A

customer can also be set to be serviced by more than one --Select- [x]
location.

~g Info:
Transfers

Create and manage inventory transfers from one location

; N\
to another without a hassle.

4+ | Transfers

i

To be Transferred

Location Access
Users can be set to have access to the business
transaction data of a specific location or all the locations.
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Quotes & Sale Orders

Whether you are a distributor, fabricator, or manufacturer
SPS has what you need to track sales, deliveries,
quotations, estimates, jobs, and installations. With
everything linked, your company will save time and prevent
costly errors from double entry, also saving you money.

support | Tan
4rts
Stock Non Stock Service
Name / SKU:
[ubatuba|
= (SKU)
Lists Pre Sales
ote

Quote # 944-1

Jan 17, 2013 (10:45 pm) . s
Created from Opportunity # 944 —77- s

2238
hicage IL 59324
525-8858
L-5858

Quote Entry

Quotes/estimates can be entered into the system so that
a formal quotation can be submitted to the customer;
print, email, or fax directly from the system. The format
and language on the quote can be customized using the
system setup.

Quote Follow-up & Reminder Letters

Once you’'ve followed-up with a customer, record the
note to update the quote’s status, and quickly send out
reminder letters to your customers with the quote details.

Conversion Reports

Conversion reports can be produced to review the
number of quotes converting into jobs and the average
number of days it is taking to convert a quote into a job.
Also reports can be filtered by each sales rep or each

location.
[11

Quote Attachments
Attachments such as DXF files or other scanned
documents can be attached to each of the quotes.
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Supplier Pricing

The guote page has quick access to supplier pricing so
that various supplier pricing options can be explored
before any price is given to the customer.

Inventory Availability

The guote page has quick access to inventory that is either
available, in stock, or in transit to review before completing
the quotation.

Quote Revisions

Quotes can be revised by generating a copy of the existing
guote and making minor modifications such as prices or
product depending on customer requirements. Revisions
can also be used to show customers multiple options and
the prices associated with each.

Total Measurement Calculator

An easy to use calculator that calculates the total square
footage based on the dimensions entered for various
kitchen and bathroom countertop shapes. It will also
calculate linear footage for edges.

Ship To:
€rior Pickup Order
tins Supplier Pricing
mRao
Hills g
ates Product Name: Shivakashi - 3 cm

ieinstos
2

Supplier Unit RET Tierl Tie
Name Cost
Current Sale £52.00 £42.00
Pricing

~ath X Width # Slabs

B —] —

¢ Availability

ick Absolute Polished 3cm

nigualD LXw L2 W2
3280-1 113" x 121" 113" x 121"
280-2 113" % 121" 113" % 121"
1-73 72" x 63" 72" x 63"
113" % 121" 113" % 127
!
«mple Order Q34>
Quote S934-2
2 Quote S934-3
Quote S34-4
Calculator
Label Length Width Label

S | r—
(e c—
= -
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<equired Name

Tarun Tile

Available: 18 Items / 290.00 Sk
Upload
Image

Allocated Inventory for Tarun Tile

| Serial Num Barcode Num Le

12567-2 DT24711

SLAB POL 3CM STO”

Availahbles

- |/

View Sale Costing Report

Close this Sale Order

View Log

Survey Questionnaire

Sub Total: 54,640_15
bunty 10%): §5464.02
Total: $5,104.17
ance Due: $5,104.17

Receive Deposit

sapport | Ton

s
—

Stock Non Stock Service

Name / SKU:
[ubatuba|

= (SKU)

Fulfillment Quantity

As sales orders are made the system automatically
calculates the quantity you need to order/reorder, if any,
to fulfill the sale order.

Print Various SO Documents

Each sale order generates various customizable
documents that can be printed, emailed, or faxed directly
from the system.

Receive Deposits
Receive a deposit on a hold or sale order from the
customer as an advance or commitment to the product.

Special Orders

While creating a sale order you have the ability to process
non-inventory special orders where the product is
ordered only after receiving an order from the customer.

Features - Sales / 21
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Job Contracts mis = =

Print out legal contracts for the confirmed job to give to

your customers. The language on the contracts can be
setup with various options to print out based on the types
of customers as well as the details you would like to show.

Job Tickets
Print job tickets to show your shop employees the detail T D
of the job; each ticket is bar-coded to update the system
quickly on the status of the job.

Deposits on tickets
Take deposits on a job contract and update the customer
on their current balance.

Sub Total: 54,640.15

Gunty 10%): 546402

Waste Factor Management Total: $5,104.17
Ability to enter the waste factor percentage and get the hnce Die: 5 5,104.17

waste cost added to the job cost.

Receive Deposit

Enter Left L, Right L, Rectangle and Round Remnants ~———
back into the system and print barcode labels for them.
You can also upload pictures of the remnants.

Remnant Entry

Add Remnants

Parent Slab Details:

Msterizl: Serial Num: L

Kashmir White M-791 -
| 19
55
[44 ” Child Slab Details:
$ Serial Barcode  Lot/Block Bundle

Num Num

IM-781  I-KAWSS8S- [ sseg
i3
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Jobs

Job Register
Job ltem Detail Report

Job tem Summary - ltem

Job Costing Report
Material Acceptance Suy
Job Cost Variance B~

“aily Measure-

L=[6/21/2013 [

Friday - August 23, 2013 ‘ Sak
task »
milestone »
task two >
Install John Installer
Template Tim Timplater
Schedual Leon Russel
Plumbing Jacob Builder
Demlition Hunter Parker
Clean Up T Caleb Luis

Calendars

Delivery Schedule
Pick Up Schedule
Shop Calendar
Day Week Month
Field Calendar

Day | Week | Month

Amount Cost
Z00PCS $383.28 Avg. Cost: 50.0
150.00 5F $1,123.50 Avg. Cost 5258
5.00PCE £1,240.05 Awg. Cost $0.00
$2,756.73 $2.58
99.91 %
Amount Cost
10.00 EA $250.00 50/
WEA $1,250.00
$1,450.00

Job Reports

Reports such as: job costing report, quote to job
conversion reports; and conversion reports by sales rep
help you know how efficient your team is working.

Job Scheduling

Schedule a resource, machine, truck or a template/install
team to a job on a particular date or time. Limits can be
setup for each team or truck so you never over book.

Field Calendar and Shop Calendar

Two calendars are setup depending on the type of task
needed for the job. The field calendar to show all your
template and install appointments and the shop calendar
for tasks such as digitizing, cutting, CNC machine work,
polishing, etc.

Job Costing

The job costing report calculates the material cost and
labor cost, thus showing the profit margin for each
individual job.

“$”
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.. Customer Ma nagement Customers come with a great deal of information that
needs to be stored and accessible. With Stone Profit’s
customer management, it’s easy to access, edit, and add
information for each and every customer.

Customer Types

Group customers based on their mode of operation: Customer Type S
fabricator, homeowner, designer, etc. J FABRICATOR E
--Select--
sill-To
Inactive Customers 4d RETAILERS
Addre
Change customers’ status from active to inactive if you no
9 ) ) T Y ARCHITECT
longer do business with them. This will keep older records
while preventing new transactions. 9 FABRICATOR
CONTRACTOR
STITUTE

Customer Notes
Maintain internal notes and common delivery instructions
for each active customer.

Q8= \
&7

Multiple Shipping Addresses
Enter and manage multiple shipping addresses for each

customer. "3527 Q > - Fa

Customer Attachments
Upload and manage documents such as contracts and tax Q H
forms for each customer.

+ Add [iles...

Image Tille

20 _Barcodes
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Credit Limits
Set and manage credit limits for each customer. If a
@ customer exceeds the limit the next transaction will not go

through without additional approval.
Credit Limit Lock ¢ PP

Credit Limit:  $10,000.00 Customer Locks
AR Balance: $13,964.65 If customers have an overdue account or are difficult to

Avail. Credit: $0.00 do business with, they can be locked from future sale
transactions.

Past Due Locks
When creating a sale order, SPS alerts you and your sales
:! team when a customer has over due payments.

Past Due Lock Tax IDs

Manage your customers’ tax ID, tax exempt ID, and/or

3 invoices for $9,964.65 resale ID information.

are Past Due.

Finance Charges
Ability to apply finance charges to overdue accounts.

PO Numbers
Mandate purchase order requirements for specific
Sales Tax:
customers.
_' 552 Cook 9% v

Tax Exempt Reascn:
Hold Summary

--Select-- E Print a report that shows the materials on hold per
customer. This will allow you to analyze each customer’s

Exempt Expiry Date: holds to sales ratio.

"

Zounting Controls:

This Custemer is alsc a Vendor
This Customer is also an Inventory
PO REQUIRED: A PO is required to ¢
APPLY FINANCE CHARGES: Finance
The prefered way of =ending docurp

ency

Features - Customers / 25



||||||| Re 0] rts & Ana |ySiS Get specific information about your company that you need in
seconds. Stone Profit Systems generates numerous reports that
can help you in making informed decisions about your day to day
activities.

Customer Reports

) o $653.28

View sales reports, customer profitability reports, top
customers by sales value, export a customer list to excel, /oo §653.28 £0.L
batch print customer statements, etc.

|25.00 $1,570.25 $190.94
Inventory Reports 25.00 $1,570.25 §190.94
Inventory valuation report, inventory aging analysis
report, fast moving products, reorder quantity reports, .00 $977.10 $434./
etc.

$977.10 &4
Sales Reports
Sales by sales rep. report, sales summary report, sales
profitability report, sales commission report, etc.
Sales

Accounting Reports
Accounts receivable reports, accounts payable reports, Invoice Register

bank reconciliation reports, GL trail balance, sales tax

reports, etc. Unallocated Sale Orders

||||||| Sales By Item
Purchasing Reports Taxable | Exempt Salr
Purchases in transit, purchase history, accrued freight
variance, etc. e LW =TT

Financial Statements
Balance sheet, income statement, cash flow statements,
etc.

Fimancial Statements

Profit and Loss

Balance Sheet
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&@ Email & Faxing

With Stone Profit Systems your company can save both time and money. The
system allows you to email and fax all of your purchasing and sales documents
straight from your computer. This includes notifications, terms and conditions,
purchase orders, quotations, sale orders, invoices, and much more. You will be
happy with the time and money you save, and your customers will be glad to do
business with an up-to-date company that can email the documents they need
in a quick and economically responsible manner.

Features - Reports / Email / 27
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SYSTEM MODULES

=~ Master Lists S5 Delivery Scheduling
B Purchasing @ Job Scheduling

ﬁ Inventory AEP Accounting

»S Pre-Sales Ml Reports

S Sales
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[ Master I_iStS The master list module allows storage and organization of the entities that are
involved in your business. This includes a list of products, services, customers,
vendors, suppliers, employees, resources, chart of accounts, etc. With SPS it is
easy to search and view existing entries, as well as enter new ones. This portion
of SPS allows the creation of transactions in other modules effortless and
precise. The information you’re looking for will always be in reach.

Stock
Act Mon Stock

Aa I_og Custom ’
Price List t Services | ’;

Q| ST

Customers |

stock Prouuc.

| Products
S Customers
Suppliers
| Accounts

Purchases L

+ | Suppliers

wcations |

Abselute Black Polished 3CM NG A b 1

IPS Testl

sLaB Granlts Staples Black rhinestone
sparke 2cm

Saing Peoes for e Fracez NEstone - Copy
$21.50 . RET . Relsil ‘arke 2cm
§20.00 - Prcel - Prced

$19.75 . Prced - Pricad

$19.50 . Presd - Pricsd

$19.25 . Presd - Pricas

$18.50 . Pricsd - Pricsb.

$18.00 . Preal - Prics?

et~ $10.34 Laws

Suppliar PriceSheet Oue
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Product Catalog

This is a listing of all the products
that your company can sell. Record
names, alternate names, origin,
product type/category, unit of
measure, selling prices/price levels,
and supplier info. You can also
upload an image for each product.

Customer

This is an organized list of all of your
customers. Store their billing address,
shipping address, tax codes, location
access, price level assignment, credit
limits, and more. Have all of the
customer’s information at the touch
of a button.

Employees

This is where employees can be
listed, and made into users. Give
each user specific access rights by
assigning them to user groups.

Locations

One or multiple. SPS can track
information for every location your
company has. The locations list
makes it easy to track company
performance per location, as well as
do transfers and multi location sales.

Chart of Accounts

Keep a detailed list of all or your
company’s accounts. Record account
numbers, account name, account
type, tax information, currency, and
more.

Tax Codes

Easily list and organize all of the tax
codes for the athorities that you do
business with. SPS helps you keep
track of sales tax from state, city,
county, etc.

Suppliers

This is a list of inventory suppliers. SPS allows you to
store specific information such as name, contact, supplier
type, port, markup multiplier, tax information, and more.
Suppliers and vendors are kept separate for ease of
access to the information you need.

| [[] stone Protit Systems

Setup Lists Pre Sales Purchases Inventory ;
Items Sioek
PI'OdUCt Mon Stoc
Catalog Custom
+ Price Lis

Parties %
+ Customers + Supplier

Company
BRR = &
+ Locations + Employes
Accounting $ %
| ®
+ | Chart of Accounts + Tax Code
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Services

This is where all of the services that you company
provides to customers are recorded. This could include:
delivery, installation, template making, plumbing, etc.

A distributor might only need one or two, Where as
fabricators can list out as many services as they offer..

a, | Support I Cart:1 Y administrator

-

Sales

Accounting Reports

o= &5

i

+ Services + Packages
+ Vendars + Associates

o=

+ Resources + Consignments

®

+ Tax Authorities

Packages

This feature is particularly handy

to fabricators. Packages are
combinations of product and services
that are pre-determined at setup.
Fabricators can set up a package for
jobs that they often repeat, such as a
standard kitchen, or bathroom.

Vendors

Keep track of your vendors by
storing the company name, contact,
information, tax information, etc.
This will help keep your payables
organized and stress free.

Associates

Keep track of any third party
company that might be involved in
your customer’s project(s).

Resources

This refers to employees or
contracted workers that perform
specific tasks for various jobs.

This could be truck drivers for
distributors, and machinery operators
for fabricators or manufacturers.

Consignments

List out the companies that either
hold your inventory at their location,
or that supply consignment to your
location. SPS does a great job of
keeping consignment inventory
organized.

Tax Authorities
Keep track of all of the tax authorities
your company is involved with.
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Product Catalog

] Btane Prafit Bystems B ! o | Seeet | cwtd | -
Setup Lists Pre Saes. Purchases Inventory Seles Accounting Reports Schedule
All New Product Stock Products Non Stock Products Custom Products Supplies Price List
Hame / AleMame/ S¥U / Legacy SKU:  Type / Fami: Categary / Mature: Group:
S ——| - : - e
Stock Products: 1 - 50 (1104) Prav - Mext - Page| 1 || G iof 23
[ = =i m -
Abhares 2CM Stock SLAD 123 Slab Supplias A
Upan
e
&bsalute Black 10ems Stock sLa8 133 Sinb Supphes A
Upstad
L=
Absolute Black 204 Stock SLa8 Quartzite 123 Slab Supplies 1A
ploact
Pichun
Absclute Black 2em Polah & Maned Stock Glab Qubrtnte A
Wpoad
Pictre
Absolute Black 3om Polah & Haned Stuck BLAE Quartate 123 Siab Supphes A
i
Pt
Absolute Black Moned 2CM Stack SLaR Quartzite
elons <k Products: 1 - 50 (1104) 2
Picturn
Type/Form |Z| = E
Accurate and Up-to-date Product List Item Name
AlternateMame N .
SPS allows you to keep an organized, detailed, and Legacy SKU (IO
SKU
current list of the products your company might sell. The Kind e ST
information is easy to enter, easy to find, and easy to edit. Categary
SubCategory
pref.Supplier
Group
atus
Perform Accurate Searches Absolute Black 107

Search the products list by: item name, alternate name,
SKU, product kind, product type, category, preferred
supplier, group or status. Also perform advanced searches
to search by multiple fields at the same time.
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Photo Archiving
Store pictures and easily
create a library of images

Price Levels

Record up to 100 price
levels by dollar amount or
percentage.

Reorder Levels

Never run low. Enter a
safety stock, and reorder
level for each product.

administratar =

"] stone Profit Systems F 1 a | k| Cart:0 |
ling Prices for this Product:
Setup Lists Pre Sales Purchases Inventory / $25.50 - RET - Retail g Reports Schedule
$24.00 - Price2 - Price2 f — ——
Stock Product - /2 ai
$23.50 - Price3 - Price ! — -
i Priced - Priced
< Alaska White 3cm Reorder Levels:
.00 - Price5 - Priceb
Safety Stock: 500 KM
Price6 - Reardar Qty: 1500 KM
T Fot Catsgn.ry il Srnup'. Bass.\ S Preferred Supplier: Brazillia Quarries
SLAB Granite Premium White
Units:
Purchasing Units: KM
L lventory Liak A selling Units; KM
Origin N M ot Seling Prices for this Product il
Bl 9300 - Inventory 5 Sel. UOM per'Pur. UOM: 1
GL Income Accourt 2330, R betad Weight: 0.00 L
14700 - Sales - Granite Slabs $24.00 - Price2 - Price2
GL Cost Of Goods Sold Account: $23.50 - Price3 - Price3
6000 - Cost of goods ;
2 $23.25 - Priced - Price4 Nty D arasce:
§23.00 - Prices - Prices In Stock: 38.00 Slabs/ 2,147.50 KM
$22.50 - Priceb - Price6
$0.00 - Price7 - Price7 Packaging Details: 7
Avg. Cost 81071 Last Cos! 7
e 510 ecost $10.71 Pka. Unit Sel. Unit ke Unit Weight
Notes:
Inventary Special Pricing Supplier PriceSheet Quotes Holds /SOs POs Web Info In Transit Files
1
VSerhl Num | it | Lot/Black | Bundle | Supp. Ref | Present Location | Bin | Quantity ‘ i ‘ N% | ]
1-81 DTS2 5656 Stone Profits Demo BAY3 112" % 73" = 56.78 KM i
1-82 DT93 6656 Stone Profits Demo BAY3 112" x 73" = &)
1-83 DTo4 6656 Stone Profits Demo BAY3 112" % 73" = 56.78 KM ]

Up-to-date Information

Quickly see information that involves the product. View
holds, sale orders, and purchase orders that the product is
attached to, and also see what is currently in stock.

Units and Packaging Details

Update units of measure and packaging details
for products other than slabs such as: tile,
landscaping, and/or cladding.
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Purchased As:
White Dunas Silk

Purchased As:
Ecuador White

Supplier X

lﬁ

) Stored As:
Bianco Romano

Alternate Names:
Ecuador White
White Dunas Silk
Star White
Diamond Royal

Alternate Names

In the stone industry everyone has a different name for
the same product or color, and your company might have
a specific name in order to gain an edge on competitors.
With Stone Profit Systems you can store and organize

all of the alternate names that you, your suppliers, and
customers use for one product.

When purchasing inventory, avoid confusion by sending a
purchase order with the product name that your supplier
refers to, while keeping your records clean with the name
you refer to.

When it is time to search through your Inventory, it is
possible to search by the name you use or the alternate
name to get the same result.

When selling to customers who demand a specific name,
Stone Profit Systems allows you to mark it as a "sold as”
name on their invoice in order to make the sale and keep
your customer happy at the same time.

Sold As:
Bianco Romano

-~ L Sold As:
-

Customer A Star White

Customer B

SN l Sold As:
Diamond Royal

Customer C
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Customer List

Assign Payment Terms

Assign Price Levels Store Tax Codes

] sasm Prsdin
Sewup Pre Soles Purchases lventery

Lol AN -2 0 ]

‘Comact: Jarmy Marisen
Bifs 13 Shiewgt Ave
Ure28
Chcago 1E054 h
Ure saten - City Enst

Stand Profis Dame
Ha

R T
BT
Imarases
imio@ateeusomar com
¢ sccustamet et

ventee (G M ¥

Costomes Balasce
Racaivable Balanca: AT
Cracit Bainnce; 8o
Unapplied Sacaise: .60
saSNE

AR | Recepts | Contacts  Def, Charges ,Svi. Pricing  Quotes  Holds  Sales Orders  Inwoices Pick Tkes  Pkg. Lifts  Fles  CRM

Aged Receivables as of 8/22/2013: 1- 1 (1)
cade M - B ]
[ =

ABC Custamer - [INGHE} Irnmice

m -
Pastdue lw l SI-O?j 0‘-“1_ Dwrwl Ralarce Due

2 #3,527.62 $3,537.62

[t Jtsetem e o

1 sEmingratar ORARI0LT LML

ABC Custnmer / 312-456.7894 / 90 days/Jerry Harrison $2.527.62 50,00 £0.00 50.00 $2.527.62

Live Customer Balance

Add New Special Price Always know how much your customer owes.

Each mer h live runnin lance.
R ach customer page has a live ru g balance

Effective Date:
2/22/2013 m
covowe ()

S0OLD AS

Special Pricing

Each customer can be setup to have special
pricing for specific products. SPS will let you
know when you when you should use it.
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$17,972.42

AR Receipts Contacts Def. Charges Spl. Pricing Quotes Holds Sale Orders Invoices Pick Tkts Pkg. Lists Files CRM

Aged Receivables as of 2/22/2013: 1 -7 (7)

Party Name = ‘ HSaarch| q m -
B Over

Party Name Type Transaction# | Invoice# Invoice Dt. Due Dt. Pastdue | Current 1-30 31-61 62-90 91- 180 180 | Balance Due
ABC Customer FABRICATOR 27 223969 -R1  01/24/2013 29 - $1,029.03 - $1,029.03
ABC Customer FABRICATOR 3000000001 3000000001 01/29/2013 24 - $10.70 - $10.70
ABC Customer FABRICATOR 223950 223540 12/21/2012 02/10/2013 63 $1,586.43 $1,586.43
ABC Customer FABRICATOR 223981 223961 01/14/2013  02/28/2013 33 $772.97 $772.97
ABC Customer FABRICATOR 223991 223969 01/15/2013  03/01/2013 38 $1,157.43 $1,157.43
ABC Customer FABRICATOR 223451 223451 10/30/2012 12/14/2012 115 $7,742.13 §7,742.19
ABC Customer FABRICATOR 223554 223554 11/02/2012 12/17/2012 112 $7,753.13 §7,753.13
ABC Customer / 407-299-9394 / 45 Days/KEVIN $0.00 - $1,039.73  $1,930,40 $1,586.43  $15,495.32 $0.00  $17,972.42
REPORT -%$1,039.73 $1,930.40 $1,586.43 $15,495.32 $17,972.42
TOTALS

Customer AR: Easily access the opened aged receivables for each customer, complete with totals and due dates.

$367.98

Receipts Contacts Def. Charges Spl. Pricing Quotes Holds Sale Orders Invoices Pick Tkts Pkg. Lists Files CRM

Receipts: 1 - 4 (4)
Tyes )| - =l E -~
‘ Type | Date = ‘ Days. | Customer Check/Ref No. Amount Trx#-Applisd Balance
Receipt 2/7/2013 15 ABC Customer Check # 123 £500.00 Return Order 3000000004 - $631.61
Cash -- Chase Bank $-107.00
Return Order 23 - $-24.61
Receipt 12/31/2012 53 ABC Customer Ref. # - $107.00 Return Order 12 - $-107.00 $0.00
Cash -- Chase Bank
Deposit 12/18/2012 86 ABC Customer Ref. # $741.75 $741.75
Cash -- Chase Bank
Deposit 12/5/2012 79 ABC Customer Ref. ¥ 458654562548 $500.00 $500.00
Cash -- Chase Bank
TOTALS $1,634.75 $1,873.36

Customer Receipts: Also, quickly see any payments the customer has made. SPS allows you to link directly to the
information you want.
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Contacts: Keep track of all the contacts associated with
Lress B each customer. SPS allows you to record multiple names,
addresses, and phone numbers. You can also specify

412 Chicago Ave. 312-80u which addresses are for shipping, and which one should
Unit 2B 312-456-, be the default shipping address.
Chicago

United States

412 Chicago Ave -

Unit2B Qg-m >

Chicago IL 60611 &

433 W Chicago Awve

Chicago il 60623 L8827 Qg 7

433 W Chicago Ave
‘cago IL 60623

Y

AR Receipts Contacts Def. Charges Spl, Pricing Quotes Holds Sale Orders Invoices Pick Tkts Pkg. Lists Files CRM

Entered On(By) | Assigned To ‘ Title(Description) ftem(Price) ‘ Type | Sch.Date - Time | |
Add New Event

Feb 22, 2013 ProductQuestion CALACATTA DORE 3/4 POL  Message 7= Entered On
administratar Customer called with SLAB 10:30 am Feb 22, 2013

questions about products s

duribility i
Feb 22, 2013 ﬁ follow up on Calacatta CALACATTA DORE 3/4 POL  Follow Up. 7| x Description:
administrator Administrator  Questions answered sbout  SLAS

Product. Need to check

awailibility for large project.

1000sgft
Feb 22,2013 ﬁ Price Negatiation CALACATTA DORE 374 POL 2| % Item: | \Q
administrator  Administrator  Wants 20% gave him 15%  SLAB

Price: 5‘
assianed | _geject v
To:
= —

Customer Relationship Management: If the CRM Add-On Module is installed, you can record notes and conversations in
the CRM tab. Your customers will be impressed with the things you and your team will remember.
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] stone Profit Systems. y 1+ a | support | Cart:0 | administrator
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule

Customers New Customer Profile Change Requests
Customer Name: Customer ID / Code:  Customer Type Contact Name: Referred By:
[ ] [wuu ] --Select-- [=] [ ] [ ]c\

Contact Information:
Primary Phone Secondary Phone

Mohile ke

| 0 |

Email Address

Website

Location Info:
Parent Location:

Stone Profits Demo

=

Multi Location Customer Generic Customer

Route Location:

--Select- E|

Sales Info:
Primary Sales Person:
| 1
Price Level:

Price6 - Pricet l

Payment Terms: Sales Tax:

I 65 Days ‘v l I 552 Cook 9%

o]
B

Tax Exempt Reason:

Erax Exempt --Select--

Exempt Expiry Date:

|

Exempt Certificate #:

Bill-To Address:

Address

[

Suite / Unit2

City State Zip

[ I ]
County Country

| United States | v |

Accounting Controls:

This Customer is also a Vendor

This Customer is also an Inventory Supplier

Shipping Address:

address [0 same as Address

[

Suite / Unit2
City State Zip
County Country

| United States | v ‘

PO REQUIRED: A PO is required to process any Sales Orders for this customer.

APPLY FINANCE CHARGES: Finance charges will be applied for late payments from this customer.

The prefered way of sending documents to this customer is:

Currency:

usD - UsD

EIN Number:

Credit Controls:

--Select-- E|

Customer Since:

Language Selection:

--Select--

(]
=

Customer Login:

Credit Limit: Allow access to Customer Login Module
$ Username:

Sales Lock Note:

[ ] Password:

Adding New Customers: SPS makes it easy to quickly and effectively add new customers or edit existing ones. In one
page you can record the addresses, assign payment terms, set credit limits, etc.
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“]]E PU rChaS| ng Keep your warehouse/store in stock with the products you need. Stone Profit

Systems generates reports to let you know what you need and how much!

It remembers past orders and the best supplier prices so you don’t have to.
The SPS purchasing module was designed specifically for the stone industry.
It allows for the entry of multiple dimensions, and will calculate landed cost
automatically.

_utory Sales Actuo
J G
L S (I PURC,
et ——Ho.
| | Inventory Returns |
Packinglist Sizes Received Sizes |_. )
79" x 50" = 27.43 SF 79" x 50" = 27.43 SF *

7a

Jav

79"

79"

79"

7g

X 50" = 27.43 SF 79" x 50" = 27.43 SF 2
x 50" = 27.43 SF 79" x 50" = 27.43 SF S Mot Received
x50" = 27.43 SF 79" x 50" = 27.43 SF l |||
x 50" = 27.43 SF 79" x 50" = 27.43 SF i L
Supplier Invoice /
: . An
S0 = 2743 8¢ o Packing List _ Invent

x 50" = 27.43 5F

192.01 SI

Suppliers »
Purchase Orders &

Supplier Invoices = g

[ [ |

Slabs $10.00 400.00 SF
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Pre-Purchase Request

This feature allows you to check with
your suppliers to see if the product
you need is available without creating
excessive purchase orders that might
never be fulfilled.

Purchase Orders

This is where you will find all of the
POs you have ever created, and also
where you can create new ones. SPS
makes it easy for you to find, add,
and edit all of your POs.

Inventory Suppliers

This is quick and easy access back

to the master list of your suppliers.
When purchasing material it is
important to have quick access to the
information you need.

Product Master List
Another quick link back to the master
list, this time for the products.

Unapproved POs

SPS can be configured so that POs
have to be approved if they are
over a certain amount, or if they are
domestic or international. All of the
unapproved POs go here until they
are approved. If your company does
not do this, it can be turned off.

Approval Status:

To be Purchased/Allocated

This section acts as a staging area for material that needs
to be ordered due to either low quantities or sale order
requirements. From here you can easily start a purchase
order.

|_] stone Profit Systems:

Setup Lists Pre Sales Purchases Inventory

Pre-Purchase Requests
To be Purchased

To be Allocated
% A4
4+  Inventory Suppliers ’ rﬁ

’ + POs

=+ | Product Master List *

Unapproved POs

Cie

This PO needs Approval because
PO total is > §5,000.00
PO supplier is International
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Inventory Returns Supplier Invoice/Packing List

On occasion there is the need to return the product you Once the deal is made, SPS allows
purchased to the supplier. With SPS, purchase returns you to enter the packing list your
are no problem. This section lists out all of the returns supplier sends. Once the product
that you have made and creates a credit memo so you arrives you are able to update the
don’t forget. The returned amount can be applied to other packing list with what was actually
invoices. sent. If the product is slab material

you can enter the dimensions for

o, | Support | Cart:2 | adnfinistrator = each slab in the container.

ales Accounting Reports
Inventory
After you receive the product
c P U RC HASI N G from the purchase it becomes your
$_r ]l“' H OME ; inventory. This is a quick link to the

. inventory list/details.

Inventory Returns

Sales home

... This is a quick link to the sales home
so that you can immediately start
selling your new inventory.

ﬁ Mot Received E
o
— ’ E Freight Bills
3 List All E Within each supplier invoice/packing
T [4s] list you will enter the freight bills
e associated with that order. With this
P information SPS will calculate the

landed cost for each item so that you

can show an accurate profit margin.
3] %

Freight Bills Summary Detail

+

Accounts Payable

This is fast access to your Accounts
Payable list so you can be quick and
efficient in paying your vendors and

)f\& suppliers.

] Freight Vendors Freight Vendors
This is a quick way to see your
master list of vendors. Specifically
those associated with freight.
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Sup

pliers & Purchase Orders

Record Print Name for Checks

Keep Track of Payment Terms

] stone Profit Systems. y 1 o | swport | Cartg | administrator -
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule
Inventory Supplier 7 =il
ABC Supplier we Type:
Domestic
Print Name / DBA: Parent Location Payment Terms:
ABC Supplier Stone Profits Demo 60 Days
Shipment Terms
Next Truck
Contact: Jack Accounting Info:
A 132 South Bend Road Currency: usD - UsD
E129
T 123-889
Chicago IL 80553 e umser
United States Language ENGLISH
P 822-505-6600 Supplier Since: Aug 01, 2013
822-505-8501 Purchase Tax LAKE -LAKE 7%
- jack@abesuppliers.com
Supplier Balance
Payable Balance: $149,750.00
Credit Balance: $0.00
Unapplied Payments: $0.00
$149,750.00
AP Payments Pricesheet Contacts POs On PO In Transit Pur.History Invoices Wiring Instr Files CRM
Aged Payables as of 8/22/2013: 1 -2 (2)
e o - — -
Party Name ‘ Transaction# | Invoice# Invaice Dt. | Due Dt. ‘ DaysDue Current, | 1-30 | 31-60 ‘ 61-90 ‘ Over 90 ‘ Balance Due
ABC Supplier 1 08/19/2013 10/18/2013 $64,250.00 $64,250.00
ABC Supplier 18 08/20/2013 10/19/2013 $65,500.00 $85,500.00
ABC Supplier $149,750.00 $0.00 50.00 50.00 $0.00 $149,750.00

REPORT TOTALS

Supplier Details

Record

to all of your inventory suppliers. Easily access live data

and access the important information relevant

that lets you know current orders, outstanding payments,

and past dealings/purchase history. Don’t rely on your

supplier to keep things straight. SPS gives you the tools

$149,750.00

$149,750.00

to be organized.
BB -
90 | Balance Due
Export and Print
= Click these icons to export the
current list to a spreadsheet or print.
Within the print options you can
choose to email or fax.
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Email PO to Supplier T 2L TN Special Orders
SPS makes it possible to send the If the purchase order was created to

’ . . 4.162.158.44/ demo/ . R
PO in an email or fax directly to your fulfill a sale order, it will be clearly

f Print | <] Email = marked with customer info and SO

supplier
number.
Purihe (vder 414 Lt o}
] stone Protit Systems e spport | Cart:0 | administrator
: il |
Setup Lists Pre Sales Purchases Iny| e
i -
Purchase Order Detail T———— Z el
1R ) AR RR I

Purchase Order # 5 [ —

Aug 22, 2013 Close PO

Created from S.0.#: 10

Supplier: ) Purchase Lcl:-auan‘ S —

LMN Granites Stone Profits Demy Janis Interd

7548 South West Street anis nteriors

B8 Payment Terms: Sniderman, Linda

5 U Days S0 # 1152
JL domn o E:' i
Q 142-567-9838 mistrater N .
[ pproval Status:

This PO needs Approval because
A PO supplier is International

Ship to: iy
Stone profits Demo

445 E Ohio Street
350

Chicago IL 33172
United States

Add Supplier Invoice / Packing List

Supplier Invoice / Packing Lists

Date Transaction Invaice # ‘ Total | ETA Date Received Date Container #
Jan 21, 2013 Supplierinvoice # 12497 $3,008.40 Entered
Jan 21, 2013 Supplierinvoice = 124978 $0.00 Entered
Products Files CRM
T
Product Slabs | Qty Fullfilled Balance |  Unit Price Extended Tax
Absolute Black Polished 3CM Al |sP 10,000.00 6,500.00 SF 3,500.00 SF §£0.00  $100,000.00 B 7
sF
Uba Tuba 3CM T 5,000.00 SF 5,000.00 SF 0.00 5F $9.50  $47,500.00 6]
Alaska White 3cm iA| |sP 2,000.00 S, 2,000.00 SF 0.00 SF $11.50  $23,000.00 3

Purchase Orders and Order Permissions
Effortlessly combine supplier and products to create a PO

to send to your supplier. Limitations on cost or supplier Create Supplier Invoice/Packing list
type can be set that holds the PO until an administrative From the PO click the add supplier
user approves the order. invoice button to turn the PO into a

packing list for the next step in the
purchasing flow.

Material Quantities

Add material, quantity, and prices so
your supplier can send you what you
need.
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Il T

Products Files CRM

In Stock:
In Transit:

On P.Ou:

Inventory Availability

Inventory Availability for this Absolute Black Polished 3CM

850.00 5F
3160.00 SF
2050.00 SF

Close

Inventory Availability

Quickly see what is in stock, in transit, or

on another PO. This button will help reduce

mistakes and increase productivity by
preventing double orders for the same product.

Product ‘ | Slabs | Qty | Fullfilled | Balance ‘ Unit Price | Extended ‘ Tax | ‘
Absolute Black Polished 3CM 1A sP 10,000.00  6,500.00 SF 3,500.00 SF $10.00  $100,000.00
SF
Uba Tuba 3CM a| sp 5,000.00 SF 5,000.00 SF 0.00 SF $9.50  $47,500.00
Alaska White 3cm 1A 2,000.00 SF 0.00 SF $11.50  $23,000.00
Sla
A sp

Supplier Pricing

Supplier Pricing for Absolute Black Polished 3CM

Preferred Supplier:

Supplier Pricesheet:

Supplier Phane Cost
There is no supplier pricing records for this product No results found!!
Purchase Cost History:
Date Packing List# Supplier Cost
10/15/2012 12362 Supplier 123 $4.56
10/16/2012 12366 Abe Customer and Supplier $12.00
01/21/2013 12497 Supplier 123 $12.53
01/21/2013 12496 Abe Customer and Supplier $8.00
Sale Price:
RET CON ws HD EMP F Price7
50.00 $0.00 $0.00 $0.00 $0.00 $0.00 $0.00
Close

Supplier Pricing

In one click view all the suppliers and their pricing from
past purchases for the product in question. This feature
will help make decisions quick and precise.
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Supplier Invoices/Packing List

Quick Links and Reminders
Follow the steps to receive the order
into inventory.

Important Information
Always see important dates, terms,
and amounts at a glance.

] stone Profit Systems o Sppart | Cwtd | adwnsuator w
Setup Lists Pre Sales Purchases Inventory Sdles Accounting Reports
Supplier Invoice o /e
1P List Entry i E il = = w )
pekine Supplier Invoice # 12509
Enter Packing List Sup. berv./Fackinglist Entered
Feb 23, 2013
1. Pre-receiving Process Created fram PO & 12509
Frint Receiving Warkshes: Kot Baosived
Frint Bnecades
1. Receive Inventory Hiipila 5 Pt
Racsiies: Tmvantary Abc Supplier FahiAa-Tey Sanagvy -
445 E Prascoll e it Imrvaice Total: 59,250.00
‘ 345 Fel 23, 2013 Applicd Payments: S0.00
el - Chicaga IL 60506 Due Dule Ralance Due: £5,250.00
PaY e anry B United Statss
5. Returns (lkems) n Chandy
Add Return / Cradit Mema [ TR
L 4
Stone Profits Demo
445 E Ohio Street
350
Chicage IL 33172
United States
| Iems Freght Bills Conlainers Files CRM
| Product. | | Fick. Oty [ Unit Coat | Dilled Qty [ Packinglist Oty [ Recelved Oty | Unit Freight | I.IM‘INIUI!RMI Total Cost [ |
Alaska White Jem sp | 1A Slabs $15.00 200.00 SF .00 5F 000 5 $0.00 $15.00 $2,000.00
|
| Serial Hum |HH |m.m|u |I|min | |Pmmmmm |mn | Pmm.ﬂm] huh-ﬁum|lﬂ |N |D |s |
Utia Tuba JCH 56| | 14 slabs 51000 400.00 5F 0.09 5 0,00 51 $0.00 $10.00 $4,000.00
" 1]
| Sevial tum ||]ﬂ |m.m.a |n...a. | |Fr-9mllud.l=n |Im | Pachinglist Sizes mmm|n |N |n |s |
ATUL PLATING 5TD e | | 1a Siabs §15.00 150.00 51 0.00 5F 0,00 5 50.00 §15.00 $2.250.00
I
| Serial Num |ﬂﬂ |mm |amh | |leﬂim |II.|| | Bachingist Sizes R«u&m:sam|lﬂ |N |D |s |

Supplier Invoice

When your supplier confirms an order, and sends an
invoice, SPS allows you to enter it into the system, and
allows you to list out the products and quantities that
they are sending.

Sub Tatal:  59,290.00
Tax: 50.00

Total: 59,250.00
Balance Due: 59,230.00
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Convert Centimeters to Inches

Enter the packing list measurments in
Centimeters or inches. SPS will convert the

centimeters to Inches.
Units:

@ in & cm

Iterns | FreightBils  Containers  Fles | CRM

Unét Landed
‘Mﬂ L Imt&y Hlmml wmm!wml lhk.m‘ Total Cott | G J l J
Mashko White Jcm ERES Slobs 1.500.00 000 KM 0.00 ¥4 $15.00 $23.500.00 =
KM
Seal Ne ) Let/Block ¢ Bund (13 )
o 8 i s --selecf3]]
Neten. Akwance.

| [ =S R |

|s.mm_ Ilﬂ |mm [Infln ‘s-n.nn . . Packioais tams | wml_n In In _[s ]

Ui Tuba 308 0.00 5F $14.50 $17,400.00 ®
i 5o | i a1t
I Hum | i | Lot/Block i Eundle Supp. et Sizes mﬂm| [ In | o I s 1

Enter Packing List
When a packing list is received from your
supplier, open the previously entered invoice
and enter the slab information by selecting add
slab. Enter Multiple Slabs at Once

Using the field beside the “add slabs” button
you may enter the number of slabs that might

have the same information.
After Entry

As the slab’s info is entered SPS generates a
unique serial number and a bar-code number.
Items/| FreightBl#s  Containers Files = CRM

e B L e IR BN
Pha. Giy | Dilled Oty Packinglist Qty | Recelved Qty | Unit Cost Total Cost | Cost
White 3cm ep | 1A Sinkg 1.5080.00 0.00 KM .00 KM $15.00 $22,500.00 E
_ -

QFSEL Stone Frofits Dema BaYL 110" % 657 = SLTL KM 1107 % €97 = 51T KM D i
42 qQpsez Seone Profits Deme Bavy 1007 % 65 w 5171 KM 1107 % 89 w 571 KM [i] o
a3 QFEES Stone Frofits Deme BaYL 138" % 69 = SLTL KM 130" % 89 = 175 KM [{] o
4t QrEss Stene Profits Ceme Bavy 10T x4 = BLTL KM 110" % 44" = 5271 WM @ e
&5 QFSER Stene Profite Dems BaYL 110" x 69" = §2.71 KM 110° = §9” = §2.71 KM [#] [
45 QF5ES Stone Profits Deme Bary 1107 % 657 = 52.71 kM 1107 % 65" = 50.71 kM [[] e

Total & Slabs 316.25 KM 316.25 KN
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Purchased Received
””I Size ‘ﬁ Size
727 ---=> 737

Enter Dimensions
Stone Profit Systems gives you the ability to track the
ever changing slab size each time the slab changes hands.

When receiving, Stone Profit Systems will generate a
receiving worksheet so your warehouse employees can
easily record the size of the slabs when they are unloaded.
Instead of replacing the purchased sizes, the received
sizes are recorded separately so you have a clear record
of the changes in your order.

The system will also allow you to record new dimensions
when the slabs are sold, and even if the slabs are returned.

Returned
Size
110”
Sold /
Size
. 70

71.5”
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Il T}

| Product Piek. Qty l Unit Cost ] Billed Gty | Packinglist Gty | Recetved Qty ] Unit Freight Landed Unit Cost Tatal Cost ]
SLAR POL 3CM G181 COLD SPRING STD &p 1A Siabs $15.00 200.00 5F 0.00 SF 0.00 §F $0.00 $15.00 $3,000.00
i e { ot s i
| Soral Hum | i | Lot/Black Bundle | | Present Location | Bin ] Packinglist Sizes Recalved Sizes | [ | N ] o | 5
12509-1 [=if>e11 1 Keys - Mismi 79" % 507 = Z7.40 5F RS0 = 2743 SF E: | o
135052 oTITsT Kays - Miami 797 % 507 = 27.43 6F T4 50" - 2743 6F @ E=3
11509-3 oT1758 Kays « Miami 79" x 50" = 27.43 SF T xE0" = IT4ISF |" s
125059-4 DT2175%9 Hays - Migmi 9" 507 = 2743 SF 78 % 50" = 27.43 5F E;: “
12505-5 oT21760 Heys - Miami 74" w507 w 2743 8F T4 50" - 2743 EF @ =
AT eI
12509-6 DT2i76l Keys « Miamn Nz ~=x 50" = 27.43 SF L;' .
1E509-7 oTre2 Kays - Mismi i 3743 5F ] e
. Aadliles.. || © Slarlup. -
Upload Pictures |mm Tille
Take pictures of the received slabs. You can have an

image for each slab or choose to upload one to represent

an entire lot.

PO
‘ Allow. Notes
s [2 ] i [Large Scratch Uppe

-&r Packing List

L. Pre-receiving Proc

Producl_152_F

Allowances and Notes

Enter in allowances and notes for defects on an
individual slab. The allowance entered will stay
with the slab while it is inventory and when it is
attached to a sale.

Print Bar-Codes

When the items are received, print bar-codes
for each slab/item on the list. Bar-codes can be
configured to show the information you need.

[ wwswmw ] esmmn
Print Receiving Works (] wamam  [] s RN
- {123} Abzolute Black Polizhed 3CM
Frint Barcodes [ wwsmwiw 7] anmesmie
[ swssmws 7] e
3. Receive Invento
ry a 0O sowees, Bar-Code Information -Bar-Code ID
Receive Inventory O O -Material Name -Company Logo
O 0O -Slab Sizes -Supplier Code
~ntg | u| O -Lot Number -Supplier Reference
[] sooswn [] sommm -Unique ID -Picking Units
-Quantity -Bundle Number
-SKU -Packaging Details
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Items Freight Bills Containers Files CRM

Freight Bills Add New Freight Bill
‘ Invoice & Invoice Date ‘ Freight Vendor Amount
5113 Aug 22, 2013 123 Courier $10,000.00
[ ltem ‘ Billed Oty ‘ Unit Weight ‘ Total Weight ‘ Unit Cost ‘ Apply Value Apply Unit Freight
Alaska White 3cm 1,500.00 KM 0.00 LBS 0.00 LBS $15.00 $5,555 5A $3.70
Uba Tuba 3CM 1,200.00 5F 0.00 LBS 0.00 LBS $14.50 $3.70
Freight Bills & Landed Cost | Landed Unit Cost

Enter in freight bills specific to the purchased materials.
After all have been entered, SPS will automatically I £15.00
calculate the landed cost for each item/slab in the order.

This will give you insight for your selling price, as well as

provide you with an accurate profit margin.

“ags | P
lberms Fresght Bdls Contamers Files CRM
[ Product | | Pick. Oty I Unit Cost j Billed ity | Packinglist Oty ’ Received Qty Il Unit Freight I\ Landed Unit Cost | Total Cwll
SLAB POL 3CM G181 COLD SPRING 5TD 56l |1 Slabs $15.00 300.00 5F .00 5F 2.00 57 $0.00 $15.00 $3,000.00
[ 10 st | iote s 1k}
T
|s«mm |IE |I.WBlock | gundie | |PrasmLocnim |am | vwwmsw| mcmsm|n |u lD E ]
13508-1 DT21756 Kieys = Mismi 79°x 50" = 27.43 SF 79" x 50" = 27.43 SF [ o
12509-2 LTS Hays - Mismi 79" K507 = 2743 5F 75 X 50" = 2743 5F @ e
125093 oT217sE Keys - Miam T x 507 = 27.43 BF T = 50" = 27.43 OF “b =
12509-4 OT21759 Kays « Migmi 79" x 507 = 27.43 5F 79" x 50" = 27.43 5F E e
125098 OT21780 Keys - Miami 7972 507 w 2743 SF 797 50" = 27.43 5F @ g
13508-5 DTI1761 Fays = Mismi 78" % 507 = 27.43 SF 79 X 50" = 2743 SF [§) o
12505-7 L Ky - Migmi TS0 - ZTAYSF 79 % 50" = 2743 5F @ e
Tatal 7 Slabs 192.01 5F 192.01 5F
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ﬁ | nventory Stone Profit Systems, unlike any other inventory management system, tracks
information at the slab/item level. You can store the size/square foot and take
note of allowances for each slab in your inventory; granting exact adjusted
prices automatically.

< | Catalog

L Price List
L 4
All
W »
fansit Inventory
Calendar " Inventory Cart ~
i, | S

[ | |
@ ' @l Inventory

Transfers
Inventary by Type

I Locati
. e — Cycle Counts
» i =
« = U Selections
Mum: Material:
5 : 458-5 0Black Absolute
F
: 5L Barcode SL old BC Num: Lot/Blor
Num: 152
priesi 12458-9  DT16:
Type: Category - Sub Category: 4
SLAB
12455- DT1€
10
Status Dimens. s0
Packing List 125" X 65 12458- F
]
Received 125 X 65" 1z
“urrent 125" X 65" — =

£18.00 -
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All Inventory

This will lead you to an easy-to-use
searchable list. SPS allows you to
search by name, alternate name,
base colors, type, category, origin,
and much more. Finding items in
inventory has never been easier.

Inventory in Transit

SPS can show you in a list and
calendar view all of your inventory
that is on its way to your location.
This allows you to pinpoint the day
material will arrive.

Inventory by Type

This is a set of quick links that will
instantly sort your inventory by type.
It can show you slabs, tile, cut-to size,
landscape, or any other type that you
define during setup.

Inventory by Location

This set of quick links will sort your
inventory by your locations. You
can view all your inventory from all
locations on one screen, or you can
view one location at a time.

Transfers

SPS transfers allow you to move
inventory from location to location
without leaving the systems
inventory count, this allows you to be
flexible and accommodating for your
customers.

Product Catalog

The product catalog is essential to keeping your inventory

organized. That’s why SPS has a quick link to it from the

Inventory Home.

[[] stone Profit Systems

Setup Lists Pre Sales Purchases Inventory 5
5t
Product Non
Catalog Cu
Pric
A 4

e Al I

Inventory in Transit Inven to ry
List Calendar Inventory

Inventory by Location

. ‘ Miami
m& Orlando

Palm Beach

+ Transfers

» On Consignment «

W

To be Transferred

=g

Inventory by
slab

Tile
Cut-To-5
Liner:

Sink

Faucet

Miami (3) Hore.

Orlando (18)

Palm Beach (4)
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Selections Cart

The selections cart is an easy-to-use tool that quickly
connects your inventory to any transaction such as: a hold,
transfer, or sale order. From the selections cart you can
also perform inventory adjustments, change bin numbers,
and print bar-codes.

a, | Support I Cart:0 | administrator
ales Accounting Repaorts
ock
R INVENTORY
stom —HDME—
e List
i] i =+ | Holds
' »
Cart + i

ype

ize

+ Physical Count

N
$t

+ | Inv Adjustments

Inv Walkthrough

Holds

This is a quick link to the Pre-Sales
module. You can quickly create
holds on inventory or search and find
existing holds.

Sale Orders

This quick link leads to the sales
module allowing you to create sales
orders as well as find existing ones.

Physical Count

This inventory tool makes the task
of physical counts easier to conduct.
Using a bar-code scanner, your

staff can scan your full warehouse
or specific sections. Once the scans
are captured this tool will compare
the scanned inventory to the system
count, and help you make the
appropriate adjustments.

Inventory Adjustments

This tool makes it possible to easily
write off unwanted inventory, it will
also allow you to revalue, reclassify,
and split inventory.

Inventory Walkthrough

This feature allows you to view a list
of inventory, past and present. This
gives you a status for each item and
lets you see any past adjustments.
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Inventory Search

Search Options Sort Alphabetically
Search inventory by name, alternate Use these buttons to quickly sort the
name, color, location, type/form, inventory alphabetically.

product code, origin, lot number, and

more.
] stone Profit Systems. 8 a | Ssupport | Cact:De e aUmni=t A L00
Setup Lists Pre Sales Purchases Inventdry Sales Accounting Reports

Name / Alternate Name: Base Colors: Location Product Form
| | | --setect-- =l |sLas [=]

Product Code(SKU) Product Group: Product Category: Product Origin:

[ l --Select-- El --Select-- |z| --Select-- El

Serial Num: Lot/Block Bundle Biry Barcode Length = Width =

J | ] ) | J | | J [

Product Name (SKU) Inventory ‘ Type | Category ‘ Origin | Colors | Group |

Absolute Black 2CM In Stack 28 1608.64 5F  SLAB Granite =
Available 28 1608.64 SF

Absolute Black 2cm Polish & Honed In Stock 29 1873.34 5F  5LAB Granite India E}
On 50 -1 -57.28 5F
Available 28 1816.06 SF

Absolute Black 3cm Polish & Honed In Stock 35 2372.135F SLAB Granite @
Available 35 2372.13 SF

Absolute Black Honed 2CM In Stack ] 514.82 5F  SLAB Granite =
Available 8 514.82 5F

Absolute Black Honed 3CM In Stock 2 131.56 5F SLAB Granite E}
Awailable 2 131.56 SF

Absolute Black Polished 3CM In Stock 103 6530.07 SF 5LAB @
on Hold -1 -68.58 5F
Available 102 6461.49 SF

Absolute Black Premium 2CM In Stack 108 6700.04 5F  SLAB Granite =
On Hold -1 -57.28 5F
Awvailable 107 6642.76 SF

Absolute Black Premium 3CM In Stock 61 3746.54 SF SLAB Granite E}
On 50 -2 -128.92 5F
Available 59 3617.62 SF

Available Inventory Summary

When searched, the results will show below in order of
relevance. Each item will show a summary of what is
available to add to a transaction.
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Product Name (SKU) Inventory | Type ‘ Category | Origin Colors | Group | |
Absolute Black Polished 3CM In Stock 108 6449.00 KM  SLAB Granite Africa Black Staples E}
On Transfer -1 -55.00 KM
On Hold -1 -57.04 KM
Available 104 6230.98 KM
Alaska White 3cm In Stock 38 2147.50 KM SLAB Granite Brazil White Premium a
On Hold -2 -113.56 KM
on 50 2 -113.56 KM
Available 33 1864.38 KM
{ Serial Num ‘ it ‘ Lat/Black ‘ Bundle ‘ Supp. Ref ‘ Present Location ‘ Bin ‘ Quantity | P ‘ N ‘ i} ‘ ‘
1-81 DTe2 6656 Stone Profits Demo BAY3 112" x 73" = 56.78 KM IR |
1-82 DTs3 6556 Stone Profits Demo BAY3 112" x 73" = 56.78 KM /e
1-83 DT94 6656 Stone Profits Demo BAY3 112" x 73" = 56.78 KM B/
1-84 DT85 6656 Stone Profits Demo BAY3 112" x 73" = 56.78 KM B D
1-85 DT96 6656 Stone Profits Demo BAY3 112" x 73" = 56.78 KM [  so
1-86 DTe7 6656 Stane Profits Demo BAY3 112" x 73" = 56.78 KM f so
1-87 DT98 6656 Stone Profits Demo BAY3 Hold # 80 N
1-28 mTaa RRER Stnna Drafite Demn BAVR
Bill To:
Expanded Details Abe Customer and 5\
2938

Select a product and SPS will expand to show each slab

that is in inventory. This list will show the serial number,

lot/block number, location, bin number, and received size.

Selection Cart

Select items in the selection cart to quickly

perform transactions such as transfers, holds,

and sale orders.

12" % 73" = 56.78 KM
12" % 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM
12" x 73" = 56.78 KM

12" x 73" = 56.78 KM

1C A = R - B Y

=]

Chicago IL 59324
United States

Sb, Ravi
LT LREES
= zasso080

Sales Rep:
administrator

=L -

Slab Availability
Look to the right to see if a slab is available. If

it is not available the icons will instantly let you
know why. Click on the icon to get a quick view
of the transaction that it is attached to.

B
Serial
B | i | em Lot/Block | Bundle | Supp.Ref | Location | Bin Quantity
] 1-83 DT84 Alaska White 3cm 6656 Stone BAY3 112" X 73" = i
Profits 56.78 KM
B Demo
195 DTI07  Alaska White 3em 5656 Stone BAYI  112'X73'= i
Profits 56.78 KM
4 Demo
195 DT108 Alaska white 3cm 6656 Stone BAY3 112" X 73" = i
Profits 56.78 KM
Demo
B8 1-94 DT105 Alaska White 3cm 6656 Stone BAY3 112" % 73" = i
Profits 55.78 KM
[} Demo
B ) e
]
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Detailed Slab Information and History
Stone Profit Systems stores detailed information for each
and every slab/item in your inventory. Now it is easy

to know purchasing history, holds, sales history, return
history, costs, selling price levels, and much more. Simply
click the information icon and see all the information you

need.

o

CE T R CY

1 3 K L M M (0] il Q R 5 T u h'4 11} s B F
Slab Detail Information
Detail Information Location History Inventory Walkthrough Slab Smith Inventory
[
for Serial Num: Material: Location (Bin #): ﬁl
1-87 Alaska White 3cm Stone Profits Demo (BAY3) Inventory is
in stock.
SL Barcode 5L Old BC Num: Lot/Block : Bundle: Supp. Ref:
Murmn: 6656
DT98
Type: Category - Sub Category: Group @
SLAB Granite Premium
:| Status Dimensions Allowance Area Unit Total Cost
» Cost
Packing List 112" % 73" 56.78 KM $10.71 $608.12 FOB Cost
Received 112 X 73 56.78 kKM $10.71 $608.12 Landed Cost
Current 7 i i S 56.78 KM $0.00 Current
RET Price2 Price3 Priced Price5 Price6 Price?
$25.50 $24.00 $23.50 $23.25 $23.00 $22.50 $0.00
Close
Stone Profits Demo BAYS 112 x73 = 5678 KM | 00 (o [ET

lﬁl

58 / Stone Profit Systems




Selections Cart

"] stone Profit Systems o, | Support | Cart:4 | administrator
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Scan
CART IN355uces
—
print Cart || Print Barcodes |  Adjustments | Update Bin # (‘) Hold | (@) 0 | () Teanster |
Serial Num it ‘ Item ‘ Lot/Block | Bundle Supp. Ref | Location Bin Quantity | | pvon
1-83 D794 Alaska White 3cm 6656 Stone Profits BAY3 El 112" X 73" = 56.78 KM @ X
Demo
1-96 DT107 Alaska White 3cm 6656 Stone Profits BAY3 El 112" X 73" = 56.78 KM @ x
Demo
1-95 DT106 Alaska White 3cm 6656 Stone Profits BAY3 El 112" X 73" = 56.78 KM B X
Demo
1-94 DT105 Alaska White 3cm 6656 Stone Profits BAY3 E 112" X 73" = 56.78 KM @ x
Demo
codes | Adjustrments
Print Cart Print Barcodes Update Bin # .-_-,) Transter |
fH Write-off
Selection Cart f .
‘ o m  Revaluation -
The selections cart works similar to an e-commerce
W . . g
web-site’s shopping cart. Simply select the items from 1 Reclassification Iz

inventory, and once in the cart you can start operations
such as transfers, holds, and sale orders. From this page

it is also possible to make adjustments, print bar-code
labels, and update bin numbers. Items that are added to
the cart will stay there untill a transaction is completed, or
the items are removed by the user or administrative user.

Split Inventory

Adjust Inventory

From the cart SPS allows you to adjust
inventory in four different ways keeping the
inventory records clean and precise.

Write Off:
Remove item from Inventory. SPS allows you to
specify the account that is affected.

Revaluation:
Adjust the value for items that you feel have
depreciated over time.

Reclassification:
Change the item’s product name.

Split Inventory:
Split inventory into 2 or more separate pieces.
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Positive inventory Adjustments

| ] steme prafm Sysisms B ! s | Gewst | cune | e .
setup Lhts Pre Sales Furchases feventory Shies Accounting. Reports Schedule

B G (e @ [emew @ e @
Il totes Fetererce Document & Inswnton Adustment deourt:
s |

[t [ipe  ommirum [immcr  [omae  [somim [ | | ixw | ooy |mevm | o] s verce| o]
[ I~ o ] ] [ 5 P O ) | ) g S
[ & | [ e | ] [ ] 5 1 | C T 1 a0
[ e | B | | ] | ] % [ o T —,
[ o | = ] | ][ N X E— | E— G E— F—
[ e | i o | ] | 75 s === ==
[ o | J B | J J 1 | S —
[ e | 1 ez ] [ ] [ [ I [ S— | . | |
[ w [ | ] [ | 5 — . | " E— - E—
[ T | B | ] ) [ | 9 e Y [ ] Hlisss)
[ s | | CT I ][ | 77— . | R C—
[ faa | | B | I [ ] [ 1 — I ) [ o |

Add Miscellaneous Inventory

Make quick additions to your inventory without creating
a purchase order. This will make it easy to correct any
mistakes, or enter in found inventory.
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Inventory Transfers

] stene Protit Systems n a | Suppert | garpg | dwinkirator o
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports schedule

Transfer Detail -~ /e
Transfer # 1 (Pick Ticket) Initiated On Aug 22, 2013 Pick Ticket
Aug 22, 2013 —— Receive this Transfer

Transfer From: )
35.15 E mn-mu Transterred to Second Location
760 Printe Nobes

Chicago IL 60611 ?

United States Sample Inventory Trandsler

BE6-828-1915
3128030012

(=001

Tra " '
Stone Profits Demo2
123 Demo Road

Milwaukee W1 12345
United States

Products | Files CRM
L

T ) B S e

= ]

LXW l Quantity | Unit Price |lmnr Customer

Abselute Black Palished 1-2 Bayy 123 1107 % 72" 55.00 kM 518.50 $1,017.50 ®
=]

BAYZ 552 1157 2 69" 55.10 8F 521.00 $1,157.10 i

=

BAYZ G556 1127 % 73" 56.78 KM $22.50 $1,277.55

BaY3 6656 NT2IT 56.78 KM 522.50 $1.277.5% i

Sub Total: S4.710.70

Inventory Transfers

+ | Transfers | Make transfers from location to location. Also do the

To be Transferred

same from your location to consignment locations. This
feature allows you to move inventory around, and have
the convenience of viewing all the inventory despite it’s

location in the inventory search.
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In Transit/ETA Calendar

[[] stone Protit Systems

Setup Lists Pre Sales Purchases Inventory Sales Accounting Rep

In Transit List In-Transit Calendar By ETA Date In-Transit Calendar By Ship Date

< October 2012 >
Sunday Monday Tuesday Wednesday Thursday Friday Saturday
20 i 2 3 4 5 6
12345 12548
7 a 9 10 11 12 12
14 15 16 17 18 19 20
12361A 12364 12368
12366
21 22 22 24 25 26 27
12361 12388
12363
28 29 20 3 1 2 3
12403
# | Detail ]
4 5 6 * 8|y
ingli - 12388
12386 5 Packinglist 1D:
PO Date:

Ship Date: Oct 24, 2012
3 ETA Date: Oct 24, 2012

In Transit Calendar Product Mame

SPS makes it easy to keep track of incoming shipments. 20

View a calendar that shows the purchases by estimated

arrival date, or one that shows by ship date. Click on a

purchase number to quickly view the order’s contents. “RDOL 3CM G2

SLAB POL 3CM G761 UBATUBA

SLAB POL 3CM ESMERALD”
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Inventory Reconciliation & Cycle Counts

] stone Profit Systems. o | support | Cart:l | administrator
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Session - /2]l
Cycle Count 3/4/13 Inventory by Status Count
Mar 04, 2013 Total Sess.iun Count 5083
- e e Scvn 5083

Reconciled 0
(SCANNED Present at this lacation):

Unidentified 0
{SCANNED could not find in system):

Session Unreconciled Reconciled Other Locagion In-Transit In-Transfer Sold Adjusted Unidentified

Unreconciled: 1 - 50 (5083) Prev
Earcodeln - = | || search || &

| i ‘ Serial Num Lot/Black ‘ Bundle Supp. Ref | Bin# ‘ Product Name ‘ Type Catgory ‘ Quantity | Inv Status
DT143 1-119 126 BAY1 Absolute Black Polished 3CM sLAB Granite 110" x 70" = 53.47 KM INSTOCK
QP201 11 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" = 63.21 KM INSTOCK
Qp202 12 56544 BAV1 Absolute Black Polished 3CM SLAB Granite 111" % 82" =63.21 KM INSTOCK
QP203 1-3 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" = 63.21 KM  INSTOCK
QP204 1-4 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" =63.21 KM INSTOCK
QP205 1-5 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" % 82" = 63.21 KM INSTOCK
QP206 16 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" = 63.21 KM  INSTOCK
Qp207 17 56544 BAV1 Absolute Black Polished 3CM SLAB Granite 1117% 82" =63.21 KM INSTOCK
QP208 1-8 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" = 63.21 KM  INSTOCK
QP209 1-9 66544 BAY1 Absolute Black Polished 3CM SLAB Granite 111" x 82" =63.21 KM INSTOCK
QP210 1-10 66544 BAY1 Absolute Black Polished 3CM SLAB Granite “KM  INSTOCK
Qp211 111 66544 BAY1 Absolute Black Polished 3CM sLAB G- <TOCK
QP212 1-12 66544 BAY1 Abselute Black Polished 3CM SLAB Category: (4

E| Granite |Z| L
- --Select-- i
Inventory Reconciliation
Silestone

With the use of the bar-codes and a scanner, cycle

counts and inventory reconciliation can be made easier

m

to perform. In the system, create counting sessions that (5083) Marble

allow you to specify all or parts of inventory that you want Lot/Block Lava Stone

to count. When you create a session the system takes a 1 Basalt —
snapshot of the inventory subset you are tring to count. Limestone

As the inventory is scanned the system compares those
scans to the data in the snapshot. SPS will tell you what
items should and should not be in your warehouse, and
assists you in correcting any issues.
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Pre‘SaleS The pre-sales module includes all the tools you will need for recording
customer visits, sample orders, holds, and quotations. When you are able to be
efficient in the pre-sales phase you are guaranteed to close more sales.

_ystems.

. v Quotes
[Tt
postumitesd Samples ©7 auotes
= = Opportunities
4 - Jane Doe Visits 7
Aug 21, 2013 (2:47 pm) — ’ fris
koA Ak ! -
Inventory on Hold

Price Level: Sales T2 Created On: 10/15
RET 552 EIETECTNN | Expires 11/15

Jln

4 Slabs on Hold ek
Job Name 12155 JCMUbaTuba  Lot# 122 195" %é9” ‘f - =
ane Doe 121-56  3CM Uba Tuba Lot# 122 115" x 69"
*0 East Drive 121:57  3CM Uba Tuba Lot# 122 115" x 69
0 IL 60623 12150 MMUbaTuba  Lot#122 115" x& \le orders |
2 ,_ 43
2
,
e - - - [ A —

Print hold Notification

|

|
BB/
N . S
|

|

Without prices With prices
Homeowner for F:
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Associates List

Third party companies that are
associated with customer projects
are important to keep track of. This is
a quick link to the associates master
list.

Opportunities

This term defines the opportunity of
doing business with any customer

on a specific project. In SPS, it
encompasses customer visits, sample
orders, quotations, and holds. Within
one opportunity a customer can
have multiple visits, quotes, or holds;
that could potentially become a sale
order.

Products, Services, and Packages
Quickly access the products, services,
and packages in the master list.
These items are essential to the pre-
sale process.

Sale Orders

This is a convenient link to the sale
orders from the sales home. After the
opportunity has been settled, a sale
order is created.

Customer List

Access all of your customer information in a couple clicks.

This is a quick link back to the customer master list.

[[] stone Profit Systems

Setup

Lists Pre Sales

4L

+ Associates

+ Products
-+ Services
+ Packages

Purchases

Inven tory 5

S84

+ Custom

A 4

Opportunities

+ Sale Ore
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Customer Visits

Record information about customer visits. You can

track the date and time they came, the sales person
involved, and also specify products that the customer was
interested in.

o, | Support I Cart:1 | admimistrator

ales Accounting Reports

PRE-SALES
——HOME——

ers

* Visits
[

‘ Calendars
ﬁ Sample Orders Visit Calendar

“$” Quotes

| Wi Holds

jers

Sample Orders

If a customer is not sure about a
product they will probably ask for a
sample. SPS allows you to track these
request. SPS also allows you to enter
shipping information if the sample is
to be shipped.

Visit Calendar

View the customer visits in a calendar
view that allows you to quickly see
the date of the visit.

Quotations

Quotes/estimates can be entered
into the system so that a formal
quotation can be submitted to the
customer; print, email, or fax directly
from the system. The terms language
on the quote can be customized in
the system setup.

Holds

Keep track of specific selections
made by your customers and
homeowners by creating product
holds. When a product is placed on
hold, the system records who the
hold is for, the date it is created, the
date it expires, and the exact slab(s)/
item(s) the customer might want. The
system will also generate hold letters
to send out to the customer and
homeowner/consumer.
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Opportunities

] stone Profit Systems

Setup Lists Pre Sales Purchases Inventory Sales
Opportunity - 4

4 - Jane Doe

Aug 21, 2013 (2:47 pm)

*

Price Leve Sales Tax

RET 5§52-Cook 9%

Ji L] Bill To

Jane Doe Bobs Builders

1200 East Drive 1522 East Maple St

Chicago IL 50623 Willbure IL 62333

Q 773-664-4544 Q 4595622331
312456-7397 i 4565622333
i3 7735564464 74 bnicks@bobsbuilders com

P Jane@gmail.com

Special Instru

Location.
Sample SPS Customer

a, | Support ] Cart:0 | administrator

Accounting Reports

L T AR

Homeowner

Residential - New Construction

you hear about us?

Web Site

test Delivery Instructions

&1 CESARA

Activity Add Visit Add Sample Ordes Add Quote Add Hold
| Date ‘ Time i Days I Transaction Trans # Name Sale Orders

Feb 28, 2013 2:50 pm 4 Visit 957-1 $0.00 T PE— ,‘ (i

| Transaction Tran.
Feb 28, 2013 2:54 pm 4 Hold 133 $0.00 e
+ Wisit 957-1

Mar 04, 2013 3:16 pm 0 Sample Order 957-1 $2.3
Opportunities 2 b b2
Opportunities allow you to track the pre-sale activity of
each customer per project. From an opportunity you can Smple Order a57-1
enter multiple customer visits, sample orders, quotations,
and holds. This grants you a quick view of all the activity
pertaining to one customer project allowing you to make
informed decisions about the possibility of a sale.

P e N
£50.00 Y 7 %

Create Sale Order
Create a sale order directly from any activity in an
opportunity. It doesn’t matter if it is a visit, sample lotal: $1,250.00
request, hold, or quotation, all of them can be converted 10%): 5125.00
directly to a sale order. Total: $1,375.00

reate SaleOrder
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Holds

Created On: 10/15 l
Expires 11/15 Customer B

‘ Jim Homeowner

## Architecture Inc.

|||¢i Inventory on Hold Hold For:

4 Slabs on Hold

121-55 3CM Uba Tuba Lot# 122 115" x 69”
121-56  3CM Uba Tuba Lot# 122 115" x 69” ff Designer Co.
121-57  3CM Uba Tuba Lot# 122 115" x 69”
121-58 3CM Uba Tuba Lot# 122 115" x69” | | — — — — —

Print hold Notification

Y
o A=
" i

LN N

f

F Without prices With prices Hold Lables
|ﬁ for Homeowner for Fabricator for slabs
) RS

Inventory Holds

Keeping track of customer holds can be frustrating, but with Stone
Profit Systems it’s easy. When a product is placed on hold, the
system records who the hold is for, the date it is created, the date

it expires, and the exact slab(s) the customer might want. SPS can
also track the homeowner, designer, and/or architect that might be
associated with the project. Once the hold is created, SPS can assist
in printing hold labels for the slabs; as well as printing/sending hold

notifications with prices for your customer, and without prices for
the other parties involved.

On the administrative side, Stone Profit Systems produces reports
that allow you to see the inventory that is on hold with the lead time
for each. Say goodbye to forgotten holds taking up space in your
warehouse. With Stone Profit Systems your sales team will be more
productive and proactive with holds.
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] stene Protit Systems

Setup Lists Pre Sales

Hold
Hold # 3

Aug 22, 2013 (3:01 pm)
Expires on Sep 26, 2013 (35 Days To Ga)

Bl Te o Hom
Michael Jordan Sam Smith
123 Jordan Lane Al Sam
Chicago IL 60610 445 E Ohio Street
Undted States 350
Chicago IL 80811
United States
2 3128280601
D] samg@stoneprofits com

S Michasl Jordan
D 4367884455

SPS
E administrator

Products Files.

a
Accounting

| adminhirator o

1 A | Support | Cart:

Reports  Schedule

Hold Date:  fug 22, 2013 Explry Date: Sep J6, 2013

Release this Hold

[ rom

Holds and Hold Letters
Create holds for customers by specifing the product

your customer wants. Once created, your team can print,

email, or fax hold letters to your customers, and the

homeowners. Your customer’s letter will show pricing

details, and the homeowner’s letter will not.

Alagka White 3cm() 1-81 oTe2 6656

Alagka White 3om() 1-82 o793 65656

l Bundie

[Emene. Jonem T T

1127 %737 = 56,78 KM $0.00 s0.00 [f] |2

(LA

1127 %73 = 56,78 KM 50,00 $0.00 [i] |-
Sub Total: $0.00

T (ALACHUA -ALACHUA &%) 50.00

3

Print Hold Labels
Homeowner Hold Information
‘ Fabricator Hold Information H

Expiry Date: May 17, 2013

“eleased On Apr 12, 2013
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Quotations

x Services

Templating $120.00

ﬁ ‘ Install $225.00
ﬁ Product Selection I'I_J ‘

Uba Tuba $25.00/sqft

~

x Other Services

Demolision $120.00
Plumbing $150.00

I

-Y Edge Profile

Bullnose $15.00/linear ft

ﬂ . ‘ & cutout

Undermount Rec. $45.00

Quotations and Estimations

This tool is great for fabricators. Quotes/Estimates can be entered
into the system so that a formal quotation can be submitted to the
customer. The system stores all of your products, services, edge
profiles, and cut-outs with prices, so building a quote is quick and
easy.

To save time and omission errors during the quotation process you
can customize combinations of products and services into packages
for frequently fabricated or common jobs. It is a standard feature
with the fabrication module in which the format and language on the
quote can be customized during the system setup.
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[ stone Profit systems B ' s | Sumet | capg | Meleevser o

Setup Lists Pre Sales Purchases Irventory Sales. Accouniting Reports Scheduls
4 - Jane Doe Subheading  Stock  Non Stock || Service | Packages
Aug . 2013 (3:56 pm)

Locabion Price Lt Add New Service
PS5 RET Subhwasiog: 5.0: Sanvice:
~-Bulcts = Bulincre
s oa Te Ship Te Friigat F omwan Bzt |
00 enu:m Bs::.es“l:m 5 oo eaens || oo ot
gl 5t 1 213 i w Ita n 4 Units: n .
Chieage & 60623 Wb L 87533 Q i et i Mdmimtesor e rwd |
@ IEHEe | sesan L Jid pree | J
124567897
e o
|sn | HoodorProduct/Service | Quantity l.hHPrk|| mundod|‘ru| |
10 Seandnrd Imseall / x
Name / SHU;
20 (0 1.00 B4 540.00 5%0.00 N /lx . \ | -
Desc:within City Linits = o e i
30 | Abwoluse Black 2CM 5300 5F 520,00 s1.00000 ¥ Pl . L 1 4
16 eaved $5.00
40 | 1120 Reund Sink 1.00 64 $50.00 $50.00 ¥ /x| BB Eouet L
Bevnl +5.00
50 | Capri Lims Stone 1,00 B4 $75.00 #7500 ¥ i . Sulinose 51400
Opee $15.00
o
Laminsted 530,00
Mired $40.00
Fitchan Sick Cutout . $100.00
~service
Ternglate/ Install $20.00
| Travel crarge: Canal Fats =ading: 2.0t .60
R /Select-- £ I
| el Chishel Condan By Description:
Creating Quotations Quantity: Units: Unit Price:  Extend
Combine products and services from the master list to [:]E st (-]
create accurate quotations for your customers. While — w

creating, SPS allows you to search the products and
services that you offer. You are also able to input project
dividers to clearly differentiate multiple parts of one job.

Predefined Prices

When you select a service or product to use,
SPS will display the predefined price. When you
enter the quantity needed SPS will calculate the
extended price. The pre defined price can also
be overridden at this point.
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Package:

[Standard Job
#F

‘ B Mame ttem | TR | Q“’ée rvice Packages
Material-1 | I [ J |-} —
| b ! | L=
| P -
Edge Profile-2 | [ ( J l | tee -

| select > |
- Template Install (0) I Select == I

Template/Install [ | [ | ‘ili‘ 20.00[8
Tooling/Fabrication [ | [ | [sr [+ 15009

- Fab/Tooling (0)

R [ ] (v == ]
Backsplash-Level 2 | | [ ]E ‘ LIL‘ [ﬂr@
Underpalish | | [ |E ‘LIL‘ 20008

- Cut Outs (0)

Cooktop Cutout [ ] [ ] ‘ ea ," ﬂr@
Electrical Cutout(sacket) [ | ( | [ea [+ 25.00[8

Packages

For high frequency jobs, SPS has a feature that lets you
pre-define specific combinations of service types and
product types called packages. If you create a quote using
the packages all you have to do is plug in the quantities,
and you’re done. It’s like ordering a combo meal at a fast
food restaurant.

Creating Packages
Creating packages is done in the system setup,
and they can be edited at anytime.

»S

Package Setup /e x| Product | Service
Standard Install
Sort: Name:
Mumber ol Products. 3 Mumbsés of Sendces 1 |— |
é;.u P.:.elun Categary: Type: Price Range:
--Select-- [=]  --select-- =]  --sSelect-- [=

Dis raxable D1z required T show Caleulator 15 OropDown

B Home e | [ oescipton ] oy [von [ unierice| etended [Tex | |
+ Delivery Charge (1) T rdlk
Countertop Material v \ [ | | = |z ® L%

-
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Lead Tracking

[] stone Profit Systoms o, | Sweort | Cart:0 | wdminhitrator  «
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Opportunities New Dpportunity Visits Sample Orders Quotes Holds Follow-Up Visit Calendar
Probabiity To Close - 1% $1.437.50 | | Probabiliey To Close - 10 % $17,073.75 | | Probability To Close - 30 % 243128
Job Hamu: gill To 929.2 | | Job Hame: Hill Toy 968.1 | | Job Mame: gill Ta 953.1
ABC Customer ABC Customer ABC Customer ABC Customer Absoluut 10554
P:145.632.4458 P:12420.2514 P:12420.2514 P-0258TTB1166
Edest@gmail.com E com  E com Esinto@aphroditemarbie.nl
Days: 104 - Feb 19, 2013 Quote Total: $0.00 Change Days: 23 - Jul 20, 2013 Quote Total: $1,300.00 Change Days: 106 . Feb 17, 2013 Quote Total: $0.00 Change
& cesan GIEEDY || = cessns GIEEDY | = cesses [ Folow
Job Mami: Bill To: 8.1 | | Job Mami: Bill Ta: 962-1 | | Job Mamw: Bill To: 9.1
Abc Customar and Abc Customar and Sam MISC Miami Stone 123 Crahars 123 Craftars
Suppliar Supplier P:312.828.0603 P:312.828.0603 P:123.456.7894 P:1Z3.A56.T804
P:I2525-5558 P2.525-5058 g fits.com  E-samigh fits.com Ejim@1Zcrattcom Esjimi@1Z3craft.com
- i Days: 42 - Jul 11,2013 Quote Total: $0.00 Change Days: 119 - Jan 15, H13  Ouote Total: $431.25 Change
Days: 210 . Jan 24, 2013 Quate Total: $1,150.00 Change »
- i m L) m & agminisrator m
8 sdministraor Bill To 9671 | | Job Hame: Bill To: 934 .4
dob Harme: Bill Ta: 425.1 | | ABC Crafters . Copy ABC Crafers - Copy ABC Crafers - Copy ABC Crafuers . Copy
ABC Customer ABC Customer P:A23.456.7094 P23456.T034 PA23A56-7894 P:123.456.7094
Ejim@123craf.com E:fim@123crofrcom com /| com
Days: 211 . Jan 23, 213 Quaote Tatal: $0.00 Change Days: 58 . Jun 25, 2013 Quote Total: . $5.75 Change Days: 58 . Jun 25, 2013 Quote Tatalk: . $5.75 Chang
2 ceanmn [ | E— [Fo o [rotoe 01
Job Hame: Bill Tex a4 .1 Job Nomae: Bill To: 957 .1
Abe Customer and &b Customer and ABC Customer & J Construction
Supplier Supplier P:H2420.2514 42587 %630
P:312.525.8858 P:312.525.2858 com s@Tast.com
eostoom | E o Days: 171 . Mar 04, 2013 Quote Total: $471.50 Change -
Days: 217 - Jan 17, 213 Quote Total: $287.50 Change -
= CESARA
F [ Fotow vn | it #1,375.00 Change
= E Job Hame: Bill T 956 -1
ABC Custormer ABC Customer ™
P-555.555.5555 P:312.420.2514

Probability to Close

Once a quote is created, it will be added to the follow up
tab where you can track follow up conversations, and rate
them with a probability to close percentage. If a customer
seems hesitant about the quotation they can be rated at
10%, but if they seem content they can be rated at 50%

or 70% so your team knows to put some extra work into
closing the sale.

»S

CRM Follow Up

~New Event
Entered On
Mar 05, 2013 12:55 PM

a conversation about the quote. You can

Title:

Description:

the notes to a specific user, and schedule
appointments too.

e[ g
Lerl—

Assigned __Select-- 7

To:

Probability To Close- 1%
Probability To Close - 10 %

:?_: Probability To Close - 30 %

Probability To Close - 50 %
Probability To Close - 70 %
Probability To Close - 90 %

Click the follow up button to record notes from

note

specific products from the master list, assign
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Sales

This module will track all of your company’s sales and sales related activities.
This includes sale orders, pick tickets, packing lists, job scheduling, delivery
scheduling, returns, and invoices. Also, take advantage of features such as
credit locks and past due alerts to keep your AR healthy.

118

. Customers

STy Sales

SALES
—HOME—

v (s |]|
’ On Credit Hold
+ Opportunities *
visits Sale Orders
Sample Orders SRR PiCk TiCketS
» - 0= N Packing List
+ Holds .
o cders | Invoice
S . y Scheduling Files CRM - 2000 »
. Sub Total: §1,440.00
1hoga County 7.75%): 527.13
Absolute Black Polished 3CM Total: $1,467.13
Available: 105 Slabs / 6,285.98 SF Cash#: §467.13
Balance Due: $1,000.00

Receive Deposit

Allocated Inventory for Absolute Black Polishe.

! Serial Num | Barcode Num | Lot/Block | B

DT37 125
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Customers

This is a quick link back to the
customer master list making it easy
to see information, or enter a new
customer.

Opportunities
This is a link to the Pre-Sales home’s
opportunities. In SPS, Opportunities

encompasses customer visits, sample
orders, quotations, and holds. Within

one opportunity a customer can

have multiple visits, quotes, or holds;

that could potentially become a sale
order.

Products Master list

Quickly access the product master
list to view information about your
products.

Services
This is a convenient link to the
services in the master list home.

Dashboards

If a sale order involves services,
those services will need to be
scheduled and managed. The
dashboard is a way to view all of the
tasks associated with each job/sale
order. The tasks are subdivided into

departmental groups allowing a quick

view of what is completed and what
needs to be completed.

On Credit Hold

Customers can have predefined credit limits, and when
that limit is exceeded, or they have past due invoices any
sale order created for them will show here until credit is
resolved or approved by an administrative user.

] stone Profit Sysiems

Setup Lists Pre Sales Purchases Inventory S

BIAS

-+ Customers

A 4

=+  Product Master List
+ Opportunities

Visits
Sample Orders

E$ » »

+ Holds
4+ | Labor / Services Follow Up

Dashboards
Sales
Purchasing
PreProducti
Productior
Fulfillmen
Accounting
Service

Maore...
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Sale Orders

Create and view sale orders for your customers. SPS
makes it easy to add products, or combine products and
services to create various types of sale orders. They can
be made directly or they can be converted from holds or
quotes.

a, | Support I Cart:0 | administrator

-

ales

All Sale Orders

on

Accounting

Reports

SALES

—HOME—

'

On Credit Hold

5

WSS
= | Returns / CR Memos

*

Pick Tickets (54)

Packing Lists (4]

Invaoices

i
I
I
I
I
I
I
I
I
I
I
I
I
I
I
I
I
I
I

31

Calendars
Delivery Schedule
Pick Up Schedule

Shop Calendar
Day Week Month

Field Calendar

Day Week Month

Pick Tickets

When a sale order is completed,

SPS produces a pick ticket that
assists your crew in picking material
from the warehouse and moving

it to the appropriate location for
loading or fabrication. SPS allows the
allocation of a specific slab, lot, or
material depending on the customers
preference.

Returns and Credit Memos

If a customer decides to return some
items, the returns tool will help you
find the sale order, create a return,
and create a credit memo for that
customer.

Packing Lists

Once the product has been picked
via a pick ticket, SPS will generate a
packing list that will tell your crew
exactly what needs to be loaded on a
truck or is ready for install.

Invoices

This is a list of all of the invoiced
sales orders. Once invoiced it will be
added to the aged receivables, and
payments can be received.

Calendars

Schedule deliveries, pick ups, in
shop fabrication, installations,
appointments, and more. SPS
has scheduling covered whether
you’re a distributor, fabricator, or
manufacturer.
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Sale Orders

Specify delivery, pick up, install, Assign payment terms like COD, cash, or net
or manufactured. days per sale order.
7] stone Profit Systems o, | support | Cart:0 | administrator
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Sale Order - 333 - /2

SO #: 11 - Reggie Franklyn

Aug 22, 2013

D ype Paym: Survey Rating
ery Req - Aug 22, 2013 90 days
Job Name Bill To: Ship Ta:
Reggie Franklyn Bobs Builders Bobs Builders
1522 East Maple St 1522 East Maple St
Willbure IL 62333 Willbure IL 62333
& 458-552-2331 Q) 458-552-2331
5 458-652-2333 5| 458-652-2333
| P4 bnicks@bobsbuilders.com | =] bnicks@bobsbuilders.com
Location:
SPS
ﬂ administrator
Activity Add Pick Ticket | Add Invoice | Add P.O.
Date ‘ Days ! Transaction Status ‘ Total ‘ % Fulfill Action
Feb 20, 2013 13 SaleOrder Initial Order Reg ShipDate: Feb 21, 2013 $571.34 100.00% - / x =
Feb 20, 2013 13 Invoice® 223403 $571.34 0.00% - / » *
Feb 20, 2013 13 Return Order & 223403 - $285.67 0.00% - / x
R1
‘ Days ‘ Transaction
SaleOrder Inventory Scheduling Files CRM (0)
/b 20, 2013 3 SaleOrder
Sale Orders
With SPS sale orders can be created quickly and easily. Feb 20, 2013 13 Invoices 223403
The system stores all the information you need for each
sale, and lets you specify the items being sold by exact ‘eb 20, 2013 13 Return Order # /
item, lot, or within the product name. When it comes R1
time to move the product you can create pick tickets and
packing lists. This activity is easy to see in the sale order . Inventory
detail page. (YL
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Distributor Sale Order

SaleOrder Inventory Scheduling Files CRM (0)

| 50 | Header/Product/Service SKU Description | Quantity ‘ uom | Unit Price | Extended ‘ Tax | |

10.00 Alaska White 3cm 113.56 KM $25.50 $2,895.78 ¥ 7| %

Allocated Inventory for Alaska White 3cm

| Serial Num ‘ Barcade Num ‘ Lot/Block Bundle | Spp. Ref Present Location(Bin) ‘ Quantity ‘ Unit Price ‘ Extended ‘ ‘ ‘ | PT/PLE ‘
1-85 DTS6 6656 Stone Profits Demo (BAY3) 112" x 73" = 56.78 KM $25.50 $1,447.89 [i] 10008
1-86 DT97 6656 Stone Profits Dema (BAY3) 112" x 73" = 56.78 KM $25.50 §1,447.89 [#)] | 10008
Sub Total: 5519.40
Pick tickets for this SO are allowed upto $0.00
Tax (COOK-llinois - Cook County 10%): 551,94
Total: §571.34
This is a Delivery - COD Sale.
Balance Due: §571.34

Sale Orders

Quickly view a summary of items, and the total/balance
due in the sale order tab. If you are a distributor you will
see a list of products, if you are a fabricator you would see
a list of product and services.

Fabricator Sale Order

SaleQrder Inventory Scheduling Invoices Files CRM (0)

‘ 50 ‘ Header/Product/Service ‘ SKU ‘ Description ‘ Quantity ‘ U0 ‘ Unit Price ‘ Extended ‘ Tax ‘ ‘
10.00 Countertop
20.00 Baltic Brown - 3 cm BAB 10.00 SF $47.00 $470.00 ¥ 7 | x
30.00 1/4" Bevel Edge BEV(1/4) 8.00 LF $5.00 $40.00 Y 7 | x
40.00 Template & Install T 1.00 SF $200.00 $200.00 Y 7%
50.00 Faucet Drill 2cm Vanity Program-4 cc 2.00 EA $0.00 $0.00 Y 7 | x
60.00 Extra Holes Drilled HOL 1.00 EA $35.00 $35.00 Y 7%
70.00 Out of Area (30-45 miles) 00A(30-45) 1.00 EA $75.00 $75.00 Y 7 | x
&0.00 Undermount Sink Cutouts - Kitchen(4 Holes Included Us-K 1.00 EA $290.00 $290.00 Y 7 | x
90.00 Dorado Soapstone Wax DORADO 1.00 SF $4.95 $4.95 Y VAR
100.00 $10/square foot - Removal of wall tile **Does not include WTR 1.00 EA $10.00 $10.00 Y 7 | x
removal of appliances**
Sub Total: §1,124.95
Pick tickets for this SO are allowed upto $0.00
Tax (CUY-Cuyahoga County 7.75%): 387.18
Total: $1,212.13
This is a Delivery - COD Sale.
Balance Due: §1,212.13

Receive Deposit
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SaleOrder Inventory Scheduling Files CRM (0)
‘ Product Required ‘ Name SKU SO Quantity | Allocated Qty ‘ Available Qty
Alaska White 3cm 113.56 KM 113.56 KM 1,921.16 KM
Available: 34 Slabs / 1,921.16 KM In Transit: 6.00 Slabs / 316.26 KM ON PO: 0.00 KM
‘ e [ ) g [ -
Serial Num | mﬂ-} ‘ Lot/Block ‘ Bundle Supp. Ref Present Location | Bin | Quantity ‘ l
1-81 DTS2 6656 CHI BAY3 112 x 73 = 56.78 KM '
1-82 DTa3 6656 CHI BAY3 112 % 73 = 56.78 KM D
1-83 DT34 6656 CHI BAY3 112 % 73 = 56.78 KM D
Allocate Inventory
If Inventory is not assigned when creating the sale order,
or is converted from a quote it can be allocated in the
Inventory tab. This will show all of the available items/
slabs of the specified product, and allow you to select the
exact item/slab to use for this sale order.
SaleOrder Inventory Scheduling Invoices Files CRM (0)
-
‘ ‘ Title Completed ‘ Scheduled | |
- Sales 0of2-0% =
Install/Dely Date Confirmed (Reg) =
Ready for Scheduling Department (Req) =
Customer Contact Made (Req) =
Cabinets Installed =g
V3 Template Scheduled Mar 06, 2013 by administrator =g
l  Template Appt. Feb 18, 2013 by administrator Feb 19, 2013 2,
= Purchasing 0 of 1- 0% o

Scheduling Tab

If there are tasks that need to be completed to wrap up
the sale order use the scheduling tab to view pending
tasks. If the items are not finished you can schedule them
on the system’s calendars, assign resources, and mark as
complete. Go to page 87 for more information.
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Add Remnants

Parent Slab Details:

| Material: Serial Num: Barcode Mum:
Absolute Black - 3CM Granite  IM-153 BLA0S0212-02 Lot/Block:
50212

Child Slab Details:

Serial Barcode Lot/Block  Bundle Supplier Bin # LXW L2 X W2 Shape Motes
Num Num Ref

wiss s () ] [ ) [ JCJ*] (%] ssmeeim )

02

o

Close Add Remnants

Stone Profits Demo 116.91" x 64.59" = 52.44 $41.00 | $2,150.04 et

Adding Remnants

A great tool for fabricators, SPS allows you to add
remnant pieces of stone back into your inventory. Simply
enter the shape and dimensions, and SPS will generate a
unigue serial number and bar-code for the remnant.

Remnant Slab - Right “L”

Material: Bin #:

3CM Uba Tuba Polished R-24

Unique ID: Lot #: Barcode #:
R256 us123 [N
L1 x W1 L2 x W2 sqft:

727x 48” 477x 237 15.64 sqft

L/

=

‘WZ
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Pick Tickets

["] stone Profit Systems. y 1 o | support | Gack: (e e aditLn oL
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule
Pick Ticket - 7/ (x|
Pick Ticket # 10007 - Delivery
Aug 22, 2013 Entered On: Aug 22, 2013 Required ShipDate: Aug 22, 2013
Created from 5.0 # 10
Job Name Customer: Payment Terms
Micheal Jordan BedRock 123 90 days [ruck Run Detarl
992 jackson St, oo b s L
chicago Il G0GES o Date:
United States administrator Driver:
Staging
Q) 3125555555
= 3125556666 Pick Status
0 of 2 Slabs scanned
Itemns Detail
‘ Product/Service ‘ Restriction | Quantity ‘ Weight | Unit Price | Extended | Tax ‘
Alaska White 3cm Slab 56.78 KM 0.00 LBS $20.00 $1,135.60 ¥
| Serial Num | Barcode Num ‘ Lot/Block ‘ Bundle Supp. Ref | Present Location{Bin) | Quantity | Pick Status | }
1-90 DT101 6655 Stone Profits Demo (BAYE) 112" % 73" = 56.78 KM i)
Alaska White 3cm Slab 56.78 KM 0.00 LBS s 135.60 Y
| Serial Num | Barcode Num ‘ Lot/Block ‘ Bundle Supp. Ref | Present Location{Bin) | Pick Status
1-104 DT115 6656 Stone Profits Demo (BAY3) | |
& Swap |-_l
-n L - .
b Swap E
Pick Inventory for Order
When it comes time to move the inventory for the sale
order, SPS can produce a pick ticket for the order. Your
. ) . . a5 1,804
crew can use the printed ticket to find the inventory and $1,
make it ready for delivery, pick up, or fabrication.
Pick or Swap

If a customer is not concerned with having an

exact slab, when picking the inventory, your
crew may have the ability to swap an item for
another item of the same product that might be

easier to get to. See page 128 to see how this
functions in the mobile module with a barcode

scanner.
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Packing List

] stone Profit Systems o, | support | Cart:0 | administrator =
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Packinglist o s x| | moe | ¥
. : s
Packinglist # 15 - Delivery
Hris|
Feb 06, 2013 Entered On: Feb 06, 2013 Reqtiired ShipDate: Feb 04, 2013
Created from 5.0 # 43
Custamer: Payment Terms )
Bobs Builders Met 30 days ¥:zi ::"‘“:‘_m”
1522 East Maple St S o :
Sales As ate:
Willbure IL 62333 Josh Smith Bibes
2 455-552-2331 Staging
(%) 456-552-2333 Ll Pick Status
12 of 1 Slabs scanned
onicks@bobsbuilders.com
Special / Defivery instructions
test delivery notes
Items Detail
Product/Service ‘ Restriction | Quantity ‘ Weight | Unit Price | Extended | Tax |
Retro Classic 3x6 Bullnose White 10.00 EA 10.00 EA $4.90 $49.00 Y
Serial Num ‘ Barcode Num Lot/Black ‘ Bundle | Supplier Ref Present Location|Bin) | Quantity | Pick Status ‘ | ]
45-1 DT2573 Stone Profits Dema Company 10.00 EA Scanned B
Special Order Item -FLT-SF 35.00 5F 36.00 5F $2.70 $97.20 Y
_ = _
[Serial Hum ‘ Barcode Num Lot/Black ‘ Bundle | Supplier Ref Present Location(Bin} r a | Ssupport |
45-2 DT2574 Stone Profits Demo Company Reports
Warehouse Delivery-See your sales representative for specified day for 1.00 1 -/
weekly territory delivery (must have tow motor on site)
Print PickTicket 30 Days 4

Packing List
The final stage of the sale order, the packing list, lets
your crew know exactly what items should be loaded for

delivery or pick up. Print the packing list with and without

prices.

W rerre— _—
i Print Packinglist shipDats

Print Packinglist without Prices

Truck Run P~
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Sale Order Locks

4000.00 BEVEL BULLNOSE - 3CM Granite Group C 190-3cm 10.00 LF $15.00 $150.00 Y

5000.00 45 DEGREE ANGLE/INSIDE CORNER (AT CORNER SINK OR  100-3cm 10.00 EA $20,00 $200.00 Y
LAZY SUSAN)(3CM HD)

Sub Total: $1,440.00

(] Tax (CUY-Cuyahoga County 7.75%): 527.13

Credit Available Tetal: §1,467.13
Credit Limit:  $5,000:00 Cashie: 445743
AR Balance: - $467.13 Balance Due: §1,000.00

Avail. Credit:  $5,467.13

Receive Deposit

Available Credit: +$5.467.13
Pick tickets for this SO are allowed upto $5,467.13

This is a Pickup - Terms Sale.

Credit Logic

Stone Profit Systems has locks and alerts built into the
sales module that will stop a sale order if the customer
involved has past due invoices or has exceeded their
credit limit. SPS will check this criteria at each step, from
sale order to invoice.

Past Due Lock

SPS will alert you when the customer on a sale order has
invoices that are past due. It will not let the sale continue
without the invoices being paid, or until an administrator

overrides the lock.
Past Due Lock

3 invoices for $2,035.07
are Past Due.

Credit Limit Lock

This alert will show if the customer has exceeded the pre-
@ defined credit limit. SPS will not let the sale continue until

the customer is below the limit, or an administrator over

Credit Limit Lock rides the lock.

Credit Limit: $20,000.00
AR Balance: $63,325.26
Avail. Credit: $0.00

‘«ats for this 5~
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%@ Delive ry Scheduli ng As a sale is made you can arrange for the material to be picked up
or delivered. We have made it easy to schedule, load, and route your
delivery trucks. With Stone Profit Systems you can know exactly how
much a truck can hold, what is loaded, and where each truck is going.

] Stosa Prodit Systmms B ' ol et | bl | Mt e
Setup Usts Fre Saes Furchases Inventory Seles Accounting Reports Schudule
5 - CHl Packing Lists - CHI ANl Pick Tickets Al Packing Lists Pickup Schedule Delvery S

Delivery Schedule  Stone Profits Demo =l
[ measted shp: Past Due 4+ Jo Truek DIver  Capacity: 0 sisb = 0LES / Loaded 4 Slabs <0 LS - Mall % [ s setectont [ et oty wiesiet |
10613 - Yamemys Repevation "; 1 1~ Stane Profits Demal = 2 10007 « BedRock 123 = 3mlmwmﬂ -
AR Mgy, mi= &
1A U L0 =X 52 ol % b P 4% ) e e 4 x
|Wmsnb:rmr Py
U Tl it 1 it =z=n e
LT Oems L e 1 10009 - X¥Z Custamar — 2 10010 - Laks Mickigan Stone |y
¥ slaba o 56K ) OLES - pa— —
Foaquired Shig: Tomeeraw B alaba 161 5F ¢ DEES = B 2 slabet 107 WM ¢ 0 LBS 4 x
10011 - xpress Shone B - Tonn Orivar  Capaclty: 0 shabn = 8 LES / Loadeck: 3 Sab =0 LES - babl u m
e Fasimore, I m 10014 SABE Granite =
Tolabs - 1045 F OLES L
0012 - Marble Masters 1 Ten 1
oReR Dhicage. 1L 11 T otate 104 5F £ O LES = ’
Tk SO OLRS - o ToJow Truek Dever. Capscity; Dsisbn « 0 LBE / Loeded: 0 Slabs =0 LIS - Habi % ===
10014 - XYT Eustomer A
anct Deeags. L m ]
Julabs 181 5F 1 DLES - %E
Required Shig: » 8:25 g 9+ Tom Oriver  Capcity: 0 slsts = 9 LI/ Losded: O Haby =0 L85 - Wl % n
223397 - Abe Customer and Supplier 2
oncn Choaga i mn
oo
223420 - hbe Custemer snd Supplier
AR RN m St

-
0/ 0u8s

~d Ship: Past Due

10013 - Yammys Renovation

Midway, IL
Schedule Deliveries CRCR s

In one glance you can see what needs to be delivered 1slabs - 57 KM / D LBS

today, tomorrow, and orders that are past due. Also, there tequired Ship: Today

are urgency ratings so your crew can prioritize. It is easy
to select a load and add it to a truck. Customers can have

10015 - Fabricators Unlimited
WACT Chicago, IL

1 slabs - 56 KM / 0 LES II‘MEA

00 O
Tamorrow

predefined route groups to help with loading.
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] Stosa Prodit Systmms F i il | ssntister v
Setup Usts Fre Sdes Purchases Imventory Sales Accounting Reports.
e o e
Pick Tickets - CHl Packing Lists - CHl All Pucke Tickets & Packing Lists Pickup Schedule Debvery Schedule Loadng WorkSheets
Bualivery Scheduls:  Stons Profits Dema [=l
s aseln o Az deTuskibrhe S48 i S QAN 5 sdocnd ) it o wiihost |
10013 - Yammys Rensvation 1 |2 1 1-Stane Profis Cema2 2 10007 - BedRock 123 = 3 10008 - Best Minchanand o
CRER Mgy, R mnmi=s = Bath
L [r——— ehie Prams 1L
1ot 57NN/ DUBS bR 3 e T4 O x b Teaba T 0LEs % b 113 0 SLEE 4 =
|mm-asnn-vmr P
i T o Tomortr oo v e=z=n e
ALt Oicags, 1L " 1 10009 « X¥T Customer -~ 2 10010 « Lake Mickigan Stone |
N sl 56 KM O LB -
e it hizags
Required Ship: Tomorrow Balaba 100 F / OLBS LA 2 dlaby 10T WM O LES 4 x
10011 - Exres stone R o) ey
i | e mn 19814 - ABC Granite —
Db 105F 1 OLES -
10011 - Marble Masters 1 Then &
| | Dk 1 et 104 F ¢ O LES Ll )

1 sy 9298 1 OURS L W) 7 = Joe Truck Driver 85 1 Losdedt 0 LB M _

10016« X¥T Custormer

AT Deewga il ma
3ok« 1K SF 7 DLES - EE
Faquired Shig: » 825 § 9 - Tom Oriver Capscity: 0 sabs = 8 LIS / Losded: 0 Slabs =0 LBS - Mabl % ‘
223397 - Abc Custemer and Supplier 1 &
oon O m {oaded: 4 Slabs =0 LBS - NaN %
LELE
10007 - BedRock 123 - 10
Bat|
Truck Loading chicago Il Pnor
As you select orders to be loaded SPS will calculate the 2stabs 114 KM / OLES | f || % || P 25l
amount you can load according to that trucks load limit.
Also, as you go, the loads are put into stops automatically. GaSlabas LR
If it needs to change it is easy to adjust this by clicking the 10 - Lake Michigan Stone | o

arrows left or right to adjust the stop.

Print Loading Worksheet

Once the truck is assigned its load, your crew can print a
loading worksheet to assist them in loading the physical
inventory onto the truck. The worksheet lists the stops in
reverse order so the truck can be loaded efficiently using
the “last in first off” (LIFO) delivery model. 3. Pabricacors Unlkmived

4 - Joe Truck Driver
g 33, 200N

Abathte Back Pohad JCH

ry T
IEE—_«. |m|o-n !lu;-r|l- |In |m |

1w o e e K%
,M.ﬂ 2 008+ Besk Kitehemand Bath  Sesms b TSRS roma s L
oo e [Material [estriction | Pick Gty Wi
alasica ity Jm et L8200 280188
Pl .3 I |
| Baede | Lotriech | Baadts | e el | B S v
— I |
Tae omi WA wa uren =
1o emi  wes W wren e
1 10007 « Bediack 123 chicaga B B 1PN 8 %a e D00 LI
[Matertal [mustriction | Pick Qty| Weigh
layca iwhos dem Sink $4. 78 M. 280 L85
e I
g [:m- Lotitleck fuadls | Supe il | B £ .
El LT R b K X -
Siapen eag 3m e 078 2250 188
Sarel (B I
- -l b b B i b ke aeee
Tobe ot W W nr et "
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Job Scheduling

Two calendars are setup depending on the type of task needed for the job.
The field calendar shows all your template and install appointments and the
shop calendar shows tasks such as digitizing, cutting, CNC machine work,
polishing, etc.

] Skams Prati Bstems

Pursan Imentory

| Tirasay - Aiunt 2. 2013

* % Mears [ 13045 gl

i BN W e (283 5a)
o

Omage d0a10

Aecounting

Fridey - hespat 11, 3813

* | 8 o [ 13700 wht

| XSELbtaryy
Dieree T

e

| | -
Beports
0 Filbws By Tank * | Fiter By Resource
L 3010 3000 Morcay - deapet 30, 3011 Tuetny - Aot 37, 3011
* %meurs | 5900 st . * | %imsurs | @900 st * Smeurs | T185 eyt .
i MWiiNcCames. (8 Sel0 i Wil bicCamen, (1 S i 1700 Shem. Testie (26 Sa) i
Jrivea - s sk
Carsse e <4 Sraer g 44133

Satep Usts Pre Sy
Stene Peufts Deme  [=]

| e | Windnraday - ket 11, 7013

(Tt Inskaller % imsurs /12690 st
1502 Joran, 1186 501
M Kl
Chvemem 40013
1080 S, b (9 5]
e, 40481

Leon Russel 5 Waurs { BEA3 naft
1388 Kingaten, (36 St
Harm btz
Chatas 4811
3880 Fracwm, jobny (73 Sk
[

Mtk Builder

11 Naurs { T3055 sl

7158 armeran, e (137 S5
=

Swangrans L4138

* | Sreer [ 48.7% saht

i | 3822 Masken, (523 Sy
ey W TR
i
Desam i

§ | 3043 Troy, Tarremy
Rattvnom

prm——rmd

# | Ssar | 14643 sgh

i | 32rRiramr, taasy. (7442 S
s

rasraanr 11488

Shop and Field Calendar

SPS has a calendar for both shop and field. In the calendar
view it is easy to see the appointments that have been

2 8]
Florancn
Chucaga 8068

* | 5 [ 1130w

| 1A s, 1180 Seft)
Sy
Chengn B0
1907 Boaren, 8 St
Harry K
Chicaga 063

# | 1t moars | 90.30 st

T | 348 o, PR Sam

i Wkl (S i 10 Joey & Jami (1 Sapt) § | TN jaesCm.  ESSeR
Ko e e
Barcowost Ba133 Baschweod #4137 180 bt 44734
3 Brian and Sty 143 3080 i
Bharpty
Gates L 44t
* T wsars | 0299 salt . | 2iaurs | 5199 st * | Beear | TLE7 salt *

i M Oesme, ark. AW gm | 334 Dantte, ldnih [ (ELOB S | 4TI Eyee deegon- (RAJSem |
o s o

Horm Lima 4ddg Hlerh Lima L4483 Shatay 44576

i 3454 Cooper, Vgl (1A81 Sl |

e 934

T

#  Sisars [ 4658 st .

Filter By Task ™  Filter By Rescy

i 1884 tima Geleski i
ot imtesd 3444

made, what is completed and what is not completed. If an

appointment needs to change dates, SPS allows you to

click and drag the appointment to the desired date.

Shaw All _'
Template Appt. |
1+
Detach Plumbing
Y Install! Team1
stalll Team2
a
S CEON
Friday - August 23, 2013 | Sat
task 3
milestone »
task two 3
Install John Installer
Template Tim Timplater
Schedual Leon Russel
Plumbing Jacob Builder
Demiition Hunter Parker
Clean Up Caleb Luis

Add new Appointments
Click on the date to schedule a new task. SPS will display
the task and the resources available for each.
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o, | Sppet | Cand | adeeiiratee o
Setup Lists Fre Sales Furchases Inventory Sales Accounting Reparts
PreProduction: 1 - 13 (13)

m -
| Fiar: | il [ o EEERMER - |
|I | | | Wit Ready | Wit | Waiton |
Cist. on Slaby for on Perfect
| Contact ‘Wait on Walt on Material Slab View | Perfect Final Mateh Rrady
:lm! | Jobame LocationSales-Rep e Diate Made | Cabinets | Template | Material | Allocated | View | Signofl | Match PO | Approval | for Fab
v v v v b ¥ v L ¥ ¥ v
154 Smarh Project Stone Profits Demo. §312013
Sl Granite Plus ndeuragtrator
- L abe supplier Stane Pralits Dema /1612013
CERARA
166 AEu Custamar and Suppher Blone Profits Demo. 13013 o v v > o - o - v v o
Sdrirustri
My JL 2be Customer and Suppher Btone Profits Demno 13013 v o o v y o o v
admirastrator
244 S amc custernar Stane Prafits Dema 1/30/2003
- i v v L L4 v
237 b anc customer Stane Prafits Demo /1072013 ) v "y
oty
234 “ustamar and Supphar Stane Prafits Demo uafaed o W 7 v o F o ir
bt Custorner and Supplier
-
Mark as Complete
Tasks Dashboard
In this screen you can see all of the tasks per sale order, ]
sorted by department. Your team will have an easy to use
checklist of the tasks that need to be finished for each sale
order. This screen is directly related to the scheduling tab | :]m -
in the sale order page, allowing you to focus in on one sale
order.

SaleOrder Inventory Scheduling Invoices Files CRM (0)

Add Task / Milestone Add Event Set Update Tasks Set -

- sl — ™ 2

Title | Completed | Scheduled

" Install/Dely Date Confirmed (Req) Mar 07, 2013 by administrator ja g

3

' Ready for Scheduling Department (Req) Mar 07, 2013 by administrator

+ Customer Contact Made (Req) Mar 07, 2013 by administrator =
 Cabinsts Installed Mar 07, 2013 by administrator It iad
v Template Scheduled Mar 06, 2013 by administrator =g
x v Template Appt. Feb 18, 2013 by administrator Feb 19, 2013 g
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Al Accounting

Stone Profit Systems has its own accounting module, making it easy on
everyone by having everything in one place. Manage both accounts receivable
and payable, along with your general ledger and financial statements. We have
the tools you need to keep you on top of your finances.

~ AP, (@
‘ ($)
rre Sales Puic

s New Payment - Supplier L : b \ =)

o To Mon-Inventory
' & Vendors
E » |8 . i
Cash Account: | 4190-Cash - Bank of America Vister i 4 | Tolinventory
H Suppliers
£ - =+ | Rel
ay to the order of: | ABC Supplier swrchant...
L | EE— Payments + To Customers
leserv.
tount | Batch Payments
Dollars
s Y
=
Suite:
Receivables
icd Checks

Payables el
Banking Applied De.

General Ledger

Bill 7879 - $3000.

Bill 4055566 - $400L

Supplierlnvoice 3 -
$50000.00

$64,250.00 Supplierlnvoice 1
$64250.00
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AP

Accounts Receivable

Customers

This is a quick link back to the
customer master list making it easy
to see information, or enter a new
customer.

Opportunities

This is a link to the pre-sales home’s
opportunities which encompasses
customer visits, sample orders,
quotations, and holds. Within one
opportunity a customer can have
multiple visits, quotes, or holds; All
of which could potentially become a
sale order.

Products Master list

Quickly access the product master
list to view information about your
products.

Services
This is a convenient link to the
services in the master list home.

Customer Deposits

SPS allows for deposits to be
received for the sale orders before
they are invoiced.

Sale Orders

This is a quick link back to the sale orders, giving you
access to the information you need for upcoming
receivables.

[_] stone Profit Systems

Setup Lists Pre Sales Purchases Inventory 5

S8

Customers

A

=+  Product Master List
+ Opportunities

Visits

Sample Orders
ﬂ$ Quotes
‘ Holds

<+ | Labor 7 Services Follow Up

All Sale Orde

+

Custo
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Invoices

This is a list of all of the invoiced sale orders. Once
invoiced it will be added to the aged receivables, and
payments can be received.

o, | support | Cart:0 | administrator

ales Accounting Reports

CT RECEIVABLE
HOME—

Pick Tickets
- Invoices Surmimary Detail
Packing Lists + Credit Memaos
,E @i
mer Deposits =+ Customer Receipts
+ Bank Deposits Bank Reconciliation

Aged Receivables

All of your aged receivables in an
easy to use searchable list. View the
list in detail listing every invoice, or in
summary which shows the customers
total balance.

Customer Receipts

Enter in and view customer
payments. SPS allows you to apply
payments to multiple invoices.

Bank Deposits

Keep track of bank deposits. Track
the date of the deposit, reference
number, and select which account
the deposit will affect.

Bank Reconciliation

This tool will help keep your system
in check with your bank account.
Select the account and month, and
compare the system transactions
with the statement. Mark the
transactions that have cleared to
keep your records straight.
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] stane Profit System: B oA | osmer | gugp | Heeewelin -
Setup Lists Pre Sdes Purchases laventory Soles Accounting Reports Schedule
Aged Receivalies AR Aging Summary
ot remans [0 - changs Aginy Periods
Aged Receivables Fir Stone as of 8/23/2013: 1 - Ba1 (841)
S [ i
|ﬁwwcn|' J'\m- l'hnuﬂhnl ] Ilﬂn.ﬂwu Jllmbbt. .lhh' lhﬂ-ﬁw Iw l ll-él_ O.I-“in Over 90 "mbw.
ADC Customer - (INONE) trwsica 505 o sale-1 WINOE o640 100 1 frE ]
BB Customer « (INONE) tnvcice w17 536 a1 DNLEINY  O&ANTOL 101 343777 ST
ADC Custsmar - (INENE) Inusice 982 LIT -1 0S40 OAINI00 101 4135513 s135803
ABC Customer - (INONE) trsice re1 ns o Dueiaons  oatsaone 18 78180 sTELeS
ABC Cumtomar - [INONE) Ergice o0 L1:] el 042472013 a0 12 I ELEER
ABC Customer [ 317-456- 7894 [ 90 days [ Jerry Harrison $0.00 $0.00 $0.00 53,571,861 $3,571.61
Bebe Suiders thesiza 1 037 a1 9/3013 00153013 4 FLE.00 1,82300
Bsbe Buiders trcica 1800 1884 Ui ang 87736/20 LR N #4340 #d3ias
Bcbs Suiders Raceipt soeE om0 = - $1432.40 - §l43240
Bobs Bulders Receipt sae /2573013 5 susino0 “41E1Z00
Bobs Builders [ ASE5522331 Bobby Nicks - $2,034.40 “0.00 s0.00 0,00
Fabricatars Uedimited Return Drder 191 1 samerzoLy [EESE
Fabricatars Unlimited Erasice 1hsz 1838 e ohOsIME  Owes20N Py
Fabincators Unibmaed truicn 1987 1857 wale-1 oNDHIOLY OMeRE0IS $762.40
Fabeicaters Lelimited Retuen Order 183 1B R e LT - R4S
Fbricators Lelimited trsicn 1087 er ale-1 BNBEY  ORERIDIS It 80 e
Fabicators Uelimind Raturn Crsar 204 1932 B3 - onEIN 3 - #5330 -~ Googl e - $B5L
Fabricators Unlimited [ 7731234547 90 days | 8ill Thomas s19r.8 /jéM"damu”LD(EV(SEMh'aSFX?MSﬂD:I'StREpm& LE
A8 Sezve L, - (ARH) Inemize 2112 2008 swle-1 DHIET0I  08/1S003 3

Aged Receivables Detail
Quickly see all of the invoices per customer that have a

balance due. Click on the customer name to go to the
Transaction#®:
customer’s detail page. Click on the transaction number to
see the invoice/transaction. Also, keep track of payment

term due dates.

Advanced Search
Use the advanced search to search the list by
multiple fields including: name, type, transaction
number, invoice number, payment terms, and
more.

AR
AP
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] stene Profit Systems F 1 a, | support | Cart;0 | administrator -

Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule
Receipts New Receipt Customer Deposits Unapplied Receipts
Customer: [ABC Customer ]C‘\ Payment Method: | oo El

Cash Account: | 4100 cash - Bank of America |Z| Check #: :]
Date: D
Date on Check: D
No and 00/100 Dollars $ :} Auto Apply
Py — [412 Chicago Ave. ] Authorization £: [:]

Suite: [U”it 2B ]

City / State / Zip: [Chu:ago IE][GUGML ]

Memo: [

Amt.
Type Transaction # | Date Due | Invoice Amt. Applied | Amount Due | Description Discount Amt. Applied | Pay
Invoice 1 Nov 18, $2,527.62 $0.00 $2,527.62 [ l L .
2013
100.00 1,200.00 Y
Invoice 10004 Now 21, $1,204.33 50.00 $1,224.33 I : $1,
2013
$50.00 $1,100.00 Y
Internal Notes: Sub Total: 517,201.41
s - Cook County 10%): $1,720.14

Receive Payments

Select the customer and SPS will pull up all of the aged
receivables posted for that customer. Simply enter the
check’s information, the amount, and select the invoices :

that you wish to apply the payment to. Apply to one

invoice or multiple invoices. It is easy both ways.

Total:  518,921.55
Balance Due:  518,921.55

Receive from Invoice
For quick transactions receive a payment
directly from an invoice.
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Accounts Payable

Supplier Invoices
This is a quick link to the supplier
invoices of the purchasing home.

Inventory Returns

your suppliers.

Inventory Suppliers
This is quick access to your inventory

suppliers so you always have the [] Stone Profit Systems

Return purchases to suppliers. SPS will help you keep
track of what was returned and the credits you have with

information you need.
Setup Lists Pre Sales

Bills and Credit Memos

Enter, view, and pay vendor bills. Any
expenses that are not associated with
inventory will be entered here.

Vendors
This is quick access to your
vendors list so you always have the

information you need. %

=+ | Inventory Suppliers .

»

Purchases Inventory Si

g AC
Inventory Returns
A 4

?E:

Supplier Invoices

=+ supplier CreditMemos ﬂp

ek e P — - S

$

-+ Vendors.

AR
AP

-+ Cradit Memaos
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Aged Payables

This is a list of all your aged payables. In one click sort the
payables by suppliers or vendors. In the list page, it is easy
to see which payments are due and when they are due.
Also, view the payables in summary or detail mode.

a, | Support 1 Cart:0 | administratoy’ «

Accounting Reports

CT PAYABLE

——HOME——

Inventory @ + | To Inventory

Suppliers | Suppliers

=+ |To Non<Inventory
Vendors

MNon-Inventory
Vendors FPayments
=+ | /To Customers

Batch Payments Quick Pay

Payments

This is a list of payments that your
company has made. Finding past
payments is easy when you sort the
payments by supplier, vendor, or
customer payments.

Batch Payments

This tool is a quick way to pay
multiple invoices for one supplier/
vendor. Just select the invoices from
the list, select the bank account,

and press the pay button, and the
payment is ready.

Quick Pay

This is a quick way to cut a check

for something unplanned. Select

the bank account and the vendor/
supplier, enter the amount and you're
done.
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] stone Profit Systems y 1 a | Support | Cart:0 | administrator -
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule
Supplier Payments New Payment - Supplier Batch Payments Quick Pay Checks - To be Printed Checks - Recently Printed
Cash Account: | 4700-Cash - Bank of America E Payment Method: | cpecic E

Pay to the order of:

LMN Granites

Daollars

Pt €k fogzzvzons )

Address: [7‘343 South West Street

S oJFlauto appy

City / State [ Zip: [R‘U ]E]l ]
ez |
Invoice
Type Invaice # Transaction # | Location | Date Due Amount Amount Due | Description Discount | Amount Applied | Pay
Supplierlnvoice 3 CHI 2013-09- $106,050.00 $56,050.00 [ l l l [ ]
19
SupplierInvoice 4 CHI 2013-09- $39,900.00 $39,900.00 = f
= [ __ 1
L2 i
Internal Notes:
Copy Supplier
Inactivate Supplier
Make Payments List All Suppliers
Select the vendor or supplier to see all of the invoices/ View Log
bills that you company owes. Enter the amount and select Pay this Supplier
which invoice you want to apply it to. Pre Purchase Request

Delete this Supplier

R T

Pay This Supplier

From the supplier’s detail page you have the
option to quickly enter a payment. When
selected, the payment page will show with the
supplier pre-selected and the invoices showing.
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Duz Dats |Z| = E ‘D Search q
Due Date Vendor Invoice# Amount Due Amount To Pay
ORay (2 Bills)
ﬂ{_ 12/s5/2012 DRay $15,277.02 $ 15,277.02
D 1/10/2013 ORay $25,000.00 3 25,000.00
123 Cowrior (1 Bills)
[El 12/25/2012 123 Courior $180.00 $ 180.00
123 sample vendor for payable test 1 (3 Bills)
1/2/2013 123 Sample vendor for payable 1234 $1,500.00 3 1,500.00
test 1
2/6/2013 123 Sample vendor for payable sup#85 $150.00 k3 150.00
test 1
i— 3/8/2013 123 Sample vendor for payable test $600.00 3 600.00
: |
Selected Items: 2 Bank Account:
7 --Select-- |z|
123 Sample vendor for payable test 2 (3 Bills) Open Payables: $5,517,440.44
Payment Method:
z Selected Payables: $1,650.00 - Select-- E
¥ 1/11/2013 123 Sample vendor for payable tast
- Cash Account Balance: Uncalculated
2 Payment Date:
fams D)
Reference #:
Batch Payments
This tool makes it easy to group multiple invoices into one Clear =
payment. Select the invoices, and they will show in a layer

where you can select the account and payment method.
It’s that easy.
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Banking

Bank Deposits

Keep track of bank deposits. Select a
bank account, record the date of the
deposit, and reference number.

Customers

This is a quick link back to the
customer master list making it easy
to see information, or enter a new
customer.

Customer Receipts

Enter in, and view customer
payments. SPS allows you to apply
payments to multiple invoices.

Transfers and Cash

Keep track of transfers between
bank accounts, cash payments, and
receipts.

Aged Receivables

All of your aged receivables are in
an easy to use searchable list. View
the list in detail listing every invoice,
or in summary which shows the
customer’s total balance.

Bank Reconciliation

This tool will help keep your system
in check with your bank account.
Select the account and month, and
compare the system transactions
with the statement. Mark the
transactions that have cleared to
keep your records straight.

Bank Register

View all transactions that affect each bank account.

Use the advanced search to sort transactions by date,
transaction #, type, debit amount, credit amount, and

much more.

] stone Profit Systems

Setup Lists
+ Customers

=+ | Customer Receipts

: )

ARG

Summary Detail

Purchases

Inventory Sales

BANKING

—HOME—

+ Bank Deposits

&)

+ Bank Transfers
+ Cash Payments
+ Cash Receipts

i

Bank Register

Cash - Bank of Am:
Chase Bank

AR Income Clearing

ABC Disbursemer

Cash - Petty Cas

9

sV

Bank Reconciliati
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Aged Payables

This is a list of all your aged payables. In one click sort the
payables by suppliers or vendors. In the list page, it is easy
to see which payments are due and when they are due.
Also, view the payables in summary or detail mode.

E ! o, | Support I Cart:0 | administrator
Accounting Reports Schedule
Summary Detail

To Non-Inventol
@ + Vendors & ‘ d:c@

d

To Inventory (%) (o)
+ Suppliers
2ri =+ | Returns / CR Memos
Payments + To Customers
2 A Batch Payments
F .
h
!'
Checks

To Be Recently

Printed Printed
on

Payments

This is a list of payments that have
been made. Finding past payments is
easy when you sort the payments by
supplier, vendor, or customer.

Returns and Credit Memos

If a customer decides to return some
items, the returns tool will help you
find the sale order, create a return,
or create a credit memo for that
customer.

Checks

Print checks directly from the system.
View checks pending and recently
printed checks. With this list you can
be sure a payment was sent, and that
it was not sent twice.
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[_] stone Profit Systems a, | Support I Cart:0 | administrator =
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Add New Bank Reconcilation
Account to Reconcile: Month: Statement Date:
4100-Cash - Bank of America  [z] | Feb2013 [z (020172013 (027282013 | [02/28/2013
@ show Al Withdrawals Sort By:  Date
0 Checks and Bank Debits Only Deposits Sart By: | Date
® Depaosits and Bank Credits Only
) Show Deposite and Bank Credits first then Checks and Bank Debits
| Clear | Transaction Date Reference / Check # Vendor/Payee/Description Jeposit Withdrawal
10/22/2012 5 LMN Granites $72,341.97
11/05/2012 4 123 Courier §4,996.04
11/08/2012 5 LMN Granites $100.00
12/01/2012 6 123 Courier $291.00
E 12/01/2012 6 QRS shipping §0.98
[ 11/29/2012 28 ABC Supplier $0.98
[ 01/05/2013 75 Za Zing Fabrications $531.63
] 01/08/2013 80 ABC Stones §4,040.00
(] 01/26/2013 1258 ABC Stones $900.00
] 11/03/2012 30 AAA COOPTL $1.00
11/07/2012 $4,808.00
10/22/2012 $23,454.00
] 01/05/2013 87 ABC Global Marble $120.00
[ 01/05/2013 87 ABC Global Marble $100.00
El 01/05/2013 88 ABC Global Marble $40.00
IEl 01/10/2013 101 222 Vendor $150.00
Service Chargs: Interest Income: Staternent Ending Balance: 4 D|
# § =
- Qutstanding Checks: § 5473.59
Date: Date:
vzresizots |l 02/28/2013 |m + Deposits in Transit: § hiiis
Account: Account: - GL [System] Balance: § '54295-°7|
| bl |z |
= Unreconciled Difference: § 4923348
Cancel Save Changes
Bank Reconciliation
Keeping SPS up-to-date with your bank statement is no Cleared Items # Amount
roblem. With this tool you can select a bank account and
P y Checks and Bank Debits: 2 28,362.00
it will show the transactions associated. Compare this list
Deposits and Bank Credits: 4 77,729.01

to your bank statement and check off the transactions
that match. A pop up layer will keep a running total of the
cleared items.
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] stone Profit Systems y 1+ o | Support | Carpp | administrator

Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports Schedule

All Payments Update Payment Batch Payments Quick Pay Checks - To be Printed Checks - Recently Printed

Cash Account Cash - Bank of America |z|
Print Checks: 1 - 9 (9)
B B e

‘ Select ‘ Date ‘ Non Inventory Vendor | Check/Ref No. Check Amount | Vou# - Applied Balance>

8/23/2013 123 Courier Check #1 $10,000.00 $0.00
Cash - Bank of America

8/23/2013 LMN Granites Check #1 $50,000.00 $0.00
Cash - Bank of America

8/23/2013 123 Courier Check #2 $3,000.00 $0.00
Cash - Bank of America

8/23/2013 ABC Supplier Check #2 £85,500.00 $0.00
Cash - Bank of America

8/23/2013 Block Industries Check #3 $1,450.00 $0.00
Cash - Bank of America

8/23/2013 QRS Shipping Check £3 $4,000.00 $0.00
Cash - Bank of America

8/23/2013 ABC Supplier Check #4 $64,250.00 $0.00
Cash - Bank of America

8/23/2013 LMN Granites Check £4 $95,950.00 $0.00
Cash - Bank of America

8/23/2013 QRS Shipping Check #5 $5,000.00 $0.00
Cash - Bank of America

First Check#:

Select All Print Only Mark and Print Mark as Printed
Print Checks
When a payment is entered, it will show in the list of
checks to be printed. When ready just select the checks = s
and print. To keep duplicate checks from printing mark a m":."'.:'_".: .Mm" ]
check as printed to remove it from the list. e |
SRR L=

Check Format

Print checks directly from the system. During setup your |
check format will be selected so you can print onto your ol = ) d i

business’s checks.

w1 sty o e s
ey furer sme i v rew ey
b
'
veam 4 My o 2t wmame
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General Ledger

Chart of Accounts

View a list of all of your company’s
accounts each with a running
balance. Search the list by account
name, number, alternate name, and
alternate number.

Journal Entries
Move money around to different

accounts by making journal entries.

You can add entries specific to
customers and vendors.

[[] stone Profit Systems

Setup Lists Pre Sales Purchases Inve

GENERAL
———HO\

+ -
JlL | Entri * $|L=a] Gen

+ | Journal Entries ' Chart of Accounts
Add Customer JE
Add Vendor JE "‘
Memorized Journals .
||"
—_—

Financial Peric

Period Cle
Year End C
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o, | Support | Cart:0 | administrator

-

ntory Sales Accounting Reports

LEDGER
AE———

eral Ledger [

Financial Statements
Trial Balance Profit and Loss
Balance Sheet

d Closing

5ing

losing

Trial Balance

List your accounts as of a specific
date. Search the list by account
name, number, alternate name, and
alternate number.

Financial Statements

Know the financial health of your
company instantly. View a profit
and loss statement and a balance
sheet. With all of the modules
linked together SPS helps keep your
business efficient and profitable.

Period Closing

Keep your financial records clean and
accurate. SPS allows you to close
monthly periods as well as a year end
closing. Once a period is closed the
transactions that occurred within that
period cannot be changed.
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] stone Profit Systems a. | Support | Cart:0 |

Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports

Profit and Loss Balance Sheet

[=] [=] [=]
Range: |B to | |m GO

= B
Income Statement
Mar 1, 2013 - Mar 31, 2013

Current Period Year to Date
(3-2013/3-2013) [1-2013/3-2013)

Rewvenues
Granite Sales $8,328.00 $49,384.18
Services Sales $22,455.98 $112,070.44
Sink Sales $1,360.00 $6,171.13
Backsplash Sales $1,342.36 $2,423.19
Total Revenues $33,486.34 $170,043.94

Cost of Sales

COGS - Materials $3,352.15 $61,054.50
COGS-Toals $533.52 $715.79
COGS-Freight & Shipping Costs $0.00 $1,213.04
COGS-Contract Labor $5,891.32 $25,417.52
Total Cost of Sales $9,776.99 $88,400.85
Gross Profit $23,709.35 $81,648.00

Expenses
Payroll Taxes $0.00 $6,453.50
Payroll, Selling & Admin $0.00 $7,467.66
Adwvertising & Promotion $3,587.00 $10,455.68
Office Supplies $1,599.30 $2,867.37
Utilities $0.00 $1,559.99
Internet & Phone -$50.00 $953.23
Building Expenses $2,792.85 $2,843.44
ehicle & Property Insurance $57.00 $1,488.60
Vehicle Expenses $274.61 $4,299.46
Bank Fees $0.00 $316.89
Travel $0.00 $380.75
Meals & Entertainment $0.00 $164.66
Legal & Professional $0.00 $3,701.61
Equipment Expense $500.00 $510.83
Shop Supplies $0.00 $1,081.07
Interest Expense $0.00 $847.04
Total Expenses $8,760.76 $45,656.78

Instantly know the financial health of your company. SPS
can give you a snap shot with the profit and loss report
and a balance sheet. Select a date range or time period to
see just how well your company is doing.
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] stone Profit Systems

I
a Support | Cart:0 | administrator

Setup Lists Pre Sales Purchases Inventory Sales

Accounting

Reports

Period Closing Year End Closing

Period Closing: 1 - 24 (24)

B[ fseere

Closing Period  [v]|| =

| Closing Period Last Closed Date

Status ‘ Last Clased By

Last Opened By

[’
il

L]
X

Feb 2013 Open administrator 3/8/2013 4:08:14 PM
Mar 2013 Cpen
Apr 2013 Cpen
May 2013 Cpen
Jun 2013 Cpen
Jul 2013 Open

Period Closings

Keep your financial records clean and accurate. SPS allows
you to close monthly periods as well as a year end closing.
Once a period is closed the transactions that occurred
within that period cannot be changed.

adm

administrator

il

b )

3/8/2013 4:08:16 PM Close

Close

Close

Close
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il Reports

Get specific information about your company that you need. Stone Profit

Systems generates numerous reports that can help you in making informed
decisions about your day to day activities. There are reports for each module in

the system.
D Stone Profit Systems. o, | Support If Cart:0 | administrator w
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Reports & Analysis
Products, Inventory
Customers Pre Sales
Suppliers, Vendors Customer Statements - Batch PreSale Transactions Summary
Customer - Tax info,Terms, Sales Reps - Customer - Daily
Purchasing, AP - Sales Representative - Weekly
Export Customers
- Location - Monthly
Customers, Pre Sales Export Associates - How did you hear about us | - Weekday

Print Labels - Customer Addresses

Sales, AR Print Labels - Associate Addresses

Print Envelops - Customer Addresses
Jobs

Print Envelops - Associate Addresses

Locations, Employees

Accounting

End of Day / Month

Custom Reports

Daily Visit Log

Holds

Holds Valuation Report

Reports, Reports, Reports
SPS comes with reports for everything from inventory
movement, commission reports, purchasing history,
R financial statements, and much more. Every report can be
AAP printed or exported to Excel.
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ADDON MODULES

‘W Outward Consignment = Mobile Module

71 Inward Consignment " Website Connect Module
L Customer Login Z“ Guest Book

27 Supplier Login /;? Virtual Designer

" CRM Module
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1 Outward Consignment

Customer B

27 Slabs
Customer A 1,500 SF Customer C
15 Slabs 18 Slabs

800 SF 1,000 SF

<|\I|
_ . Consignee "\
m- Consignee A m- Consignee
1
1

A 4
A} ’
AY 7

T

Owner’s (Consigner’s) Inventory Count

Location(s) Inventory 370 Slabs / 20,000 SF
Consigned Inventory + 60 Slabs / 3,300 SF

Total Inventory 430 Slabs / 23,300 SF

Outward Consignment

Get your inventory closer to the consumer. With Stone Profit

Systems your customers become part of your warehouse. Simply

assign any of your customers as a consignment location, and transfer -
your inventory to them. The inventory remains your asset until it is ﬁ
sold to a consumer by the consignee.

This module keeps all of the consignment inventory very transparent
to all your users. The consigned items are always available for sale
when it is searched in the system.

There is also a powerful consignment analysis engine that reports
the profitability and average shelf life of items at each consignment
location.
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] stone Profit Systems o, | support | Cart:0 | administrator =
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Hame / Alternate Name: Hase Colors: Location Product Form:
I [ 123 Crafters --Select--
Progduct Code(SKU): Product Group Product Category: Product Origin
[ I --Salect-- --Select-- --Select-- |Z|
Serial Num: Lot/Block: Bundie: Bin Barcode Lenagth > Width >
& ||t s | B G | H| E| 3 Lo IR Y < Y A - B | W
Product Name (SKU) Inventory | Type ‘ Category | Origin | Colors. ‘ Group |
Black Absolute In Stack 56.42 S SLAB 5
on s0 -56.42 SF
Aoailable 0.00 SF
GOLD POL QUARTZITE In Stoclke 185.01 SF  SLAB Stone ﬁ
on'so -185.01 SF
Available 0.00 5F
[Serial Num ‘ it Lot/Block ‘ Bundle ‘ Present Lacation ‘ Bin Quantity ‘ » ‘ N ‘ D ‘ l
157-1 157-1 123 Crafters MS083 120" x 74" = 61.67 SF i se
157-2 157-2 123 Crafters Ms068 120% x 74" = 61.67 SF F se
157-3 157-3 123 Crafters MSUs8 120" x 74" = £= i se
S— Sales Accounting
e e e —— A, — bt
Consignment in Inventory Search _] 123 Crafters E
In the Inventory search, you can select to search by a
) . . Product Category:
consignment location. The results clearly show you what is " E
i i -~Select--
available and where the product is.
Barcode: Length »:

(

J
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[ stone Prof Syst .
= = Consignment Transfers

Setup Lists Pre Saes Purchases Inventory Sales Accour . . .
Quickly and easily create transfers to your consignment

Transfers || New Transfer || My Outgoing Transfers || My Incoming Tranfers | | To locations. This allows you to move your inventory to their
i location without it affecting your AR. The product on
consignment remains your inventory until it is sold at the

= |1ns v_;-:nsa |n

o) consignment location.

Transferred To {Location):

[snne prafus G ] [r2s craters ]EI

s fictes Intemal Notes

= My Incarn.
e o
Transfer Locations
Skl MumlotBlock ) - Bandle | Qo | UnitPrice | Select both your company locations
180 58545 [t = oof- ”*'-‘“’:] and consignment locations for
Abeslute Black Polished 30M - 1 Fi——
e | s22z| % transfers.
Transferred To (Location):
155 £EE4E LI
Absolute Black Falished 3CH (aesd) [ B TeliEe I 5N
Sk
158 £ESE saf x| 8§ iaso ]
Absalute Blnck Falished 3CM L= ! LA\ ‘
SHl: N
“gnal Notes:
1-57 68848 T 18.50 LT N
Absolute Blacic Polished ICH Eo oW LT
LLTH
1-36 -56545 % a0 T
Abeslute Black Polished 30H ._P@ % ¢
SKu | szaz|%*
Transfers | New Transfer My Cutgoing Transfers My Incaming Tranfers To be Transferred
Transfers: 1 - 50 {65) pray - Ngxt -Pagel ! | oo lof2
Tramdies 2] = [= |[sanect| o~
|Tnm‘|rl' Ilmn ‘Ddu ‘lT.lM i!‘-mhulm Transfered From ll‘ml‘a Sales Rep l'l‘h: Transaction Status |
& Tranuesrad Aug 05, Stone Profits Demo 12 Crafters
2013 = 1
Inftiated On Aug 05, 2013
& Transferred un 26, Jun 26, 2013 Stone Prefits Demo 123 Crafteny S8 Days g
2013
A Completed On Jun 28,
03
s Transferred Jun 07, Stone Profits Demo 123 Crafters
W3 e —
Initiated On Jun 07, 2013
& Tranefarred nino7, Jun 07, 3013 Test €O s 53 firal Custamer 77 s Ags '-ﬁ
2013 Testing m

Tracking Transfers

In a consignment location detail page every transfer

is logged and easily viewed. View a list of outgoing,
incoming, to be completed, and completed transfers. Click
on a transfer in the list to get the complete detail of the
products on transfer/consignment.
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] stone Profit Systems a | suppert | Capn:0 | addnistialor, =
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Customer Detail (Consignment) (| 7 2|l
123 Crafters (123¢FT) Consignment Balance
Quartity on Consignment: 8.0 Slabs .
Upload Primary Sales Person: Price Laval 439.13 SQFT
RN Logt: administrator RET - Retail i $6,517.61
Payment Terms Sales Tax: F
15 Days SRANSET- 55 View Consignment Location
Caontact: Jim Henson Sales and Location Info: Accounting Info: Customer Balance
Billto 123 Craft Road Secandary Sakes Parson: CASTROSA PO Requirad: - YES ReCHapE TR $0:00
Credit Balance: 0.00
4 Type. FABRICATOR Finance Charge: Y88 :
Chicago IL 50825 g e ) Unapplied Receipt: - $6,039.25
Urifted States Referred By: Way of sanding documents; Email
5757 n lincol Supplier - - §6,039.25
Shi nlincoin
e 34 Parant Location: Stone Profits Demo .
No Credit Limic $6,250.00
B oans All Locations h
24
e s 10/3/2012
P 123-456.7894
Tax Exempt: YeS
3 123-456.7894
Exempt Cerfificate # 8XxC1234
£ 4581237897
Exempt Expiry Date: 10/4/2012
M 112-324:5445
£ Jim@123craft.com
Urk 123craft.com

Delivery Instructions

test

Internal Notes:

test Internal Notes

Consignment Customers

If a customer is made a consignment customer SPS
will mark the customer clearly to let you know. In the

customer detail page there will be a consignment balance
summary so you can quickly see the quantity and value of

the consigned inventory.

onsignment Balance

Quantity on Consignment: 8.00 Slabs .
439.13 SQFT

Value: $6,517.61
View Consig/
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" Inward Consignment

sopiers T TN

27 Slabs \

1,500 SF Consigner N
\

8
‘l-.-...._.'__ @d\
I I I Il N & \
NS N
~ AY
Consigner o .
AY

Supplier B . "
15 Slabs - L A Y
800 SF il I I Ii @-———U —————— > |

Consigner Consignee

Consignee’s Inventory Count

Supplier C
18 Slabs Location(s) Inventory 185 Slabs / 10,000 SF
1,000 SF Consigned Inventory + 60 Slabs / 3,300 SF

Total Inventory 245 Slabs / 13,300 SF

Inward Consignment
With inward consignment you can bring more options and
products to your customers without the overhead costs.
The items that you have on consignment remain your
supplier’s inventory until you sell them.

-

Stone Profit Systems retains a distinct division of which

payables are “consignment” and generates quick and ﬁ
painless reports that calculate the exact amount due to

the supplier for the products consumed.

The system keeps a clear distinction between consignment
and your inventory making it easy to manage both. The
system’s inventory search will display both consigned and
actual inventory as available for sale.
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7] stone Profit Systems

a, | Support | Cart:f | administs
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Packinglist IDs ‘ ‘ New Packinglist ID
New Packinglist ID Search for Product / Item
D Enter Supplier Infermation g Select Product
Name / Alternate Name: Suppliers Product
Packing list / Bill ID: Entry Date: Status: P.0. Number; LKU' | ‘
[20120858 | [3/12/2013 | 4 [votReceived  [+] -
[-ALL Product Types- [--ALL categari
Supplier: Ship To Location:
| | [ [] Add New Product RE!
Invaice 2@ Container £: Delivery Method:
| By Ship =

Ship(B/L) Date: Invoice Date: Payment Terms:

Due Date:

| I | [l E——

ETA Date: Received Date:

m G B Payment Hold

Drop Ship

E‘ Is Consignment

Printed Motes: Internal Notes:

Sjllpme nt Terms:

Terms:

Update Selected Product

Inward Consignment Tracking

To bring consigned inventory into SPS you will create

a purchase order just like you would for purchased

inventory. When the product is consignment you will
check a check box labeled “is consignment”. This action
will allow you to make payments to your supplier as the
consigned inventory is consumed by your customer.

N

Invoice Date

a—
| p(B/L) Date: m

ETA Date:
|

Received Date:

Is Consignment Drop Ship

Printed Notes:
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] stone Profit Systems a |

Support I Cart:1 | administrator
Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
Crnch "
Sup.Invoice / Packing List: 20120857 Fonsigrmentict
Sold Payable: $0.00
Date: 3/12/2013
Paid Amount: $5,000.00
Supplier; ABC Supplier
Open Balance: -$5,000.00
Consi Sold I V1 -4 (4)

Sale Date Material Item & Quantity Customer Name Sales Unit Price Pur Unit Cost Margin3
3/12/2013 Zcm Ubatuba Riostones 20120857-1 55.00 SQFT. ABC Sample Company $10.00 $10.00 0.00%
3/12/2013 2cm Ubatuba Riostones 20120857-4 55.00 SQFT. ABC Sample Company $10.00 $10.00 0.00%
3/12/2013 Zcm Ubatuba Riostones 20120857-10 55.00 SQFT. ABC Sample Company $10.00 $10.00 0.00%
3/12/2013 2ecm Ubatuba Riostones 20120857-9 55.00 SQFT. ABC Sample Company $10.00 $10.00 0.00%
Consil ilabl y:1-6(6)

Material Item & Lot Number Bundle Supplier Ref Quantity Unit Cost
2cm Ubatuba Riostones 20120857-2 1144 55.00 SQFT. $10.00
2cm Ubatuba Riostones 20120857-3 1144 55.00 SQFT. $10.00
2cm Ubatuba Riostones 20120857-5 1144 55.00 SQFT. $10.00
2cm Ubatuba Riostones 20120857-6 1144 55.00 SQFT. $10.00
2cm Ubatuba Riostones 20120857-7 1144 55.00 SQFT. $10.00
2cm Ubatuba Riostones 20120857-8 1144 55.00 SQFT. $10.00

Inward Consignment Reports

Quickly view what has and has not been sold for each
consignment order. Once a product is sold, SPS will
calculate the exact amount owed for the consumed
products.
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l Customer Login

Give customers access to the information they need. This module allows your

customers to access your available inventory, review current hold selections,

request holds, view their account balance, and print documents such as

invoices and statements. You control which customers have this access by

assigning usernames and passwords.

] stone Profit Systems

Cart:0  ABC Customer =

My Account Inventory Sales

Customer Detail

ABC Customer

Primary Sales Person:

Upload
Customer Logo

Payment Terms:
90 days

My Contact: Jerry Harrison

Price Level:
RET - Retail

Sales Tax:

ALACHUA -ALACHUA 6%

My Sales and Location Info:

Accounting Info:

Billto: 412 Chicago Ave. parent Location: Stone Profits Demo currency: USD
Unit 28
City East 50311322113
Chicago 1160624 Route Location y EIN Number:
United States Tax Exempt: NO Credit Limt. $850,000.00
Ship to
P 312.456.7894 Customer Balance
P 312-456-7895 Receivable Balance: $3,751.95
Credit Balance: $0.00
F: 312-987-6545
Unapplied Receipt: $0.00
E info@abccustomer.com
$3,751.95
Urt abccustomer. net
My Statement My Payments My Contacts My Spl. Pricing My Quotes My Folds My Open Orders My Invoices Files CRM
My Statement as of 8/23/2013:1 - 2 (2)
B -
Transaction# Invoice# Invoice Dt. Due Dt. DaysDue Current 1-30 31-60 61-90 ’ Over 90 | Balance Due
1 1 Aug 20,2013 11/18/2013 $2,527.62 alect-- [ $2,527.62
10018 10004 Aug 23,2013 11/21/2043 $1,224.33 24.33
ABC Customer / 312-456-7894 / Jerry Harrison $3,751.95 $0.00 $0.00 Customer Lugin: 5
REPORT 3,751.95
ToTALS # Allow access to Customer |

Information Access
Customers with access can easily see the

balance they

owe, the payments they have made, and any open, quotes,

holds, and orders.

Username:

|

Paszword:

| )

Customer Access

Select customers to give access to by assigning
them a username and password in the customer
list module.
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My Statement My Payments My Contacts My Spl. Pricing My Quotes My Holds | My Open Orders My Invoices Files CRM

Holds: 1 - 4 (4)
Fier: | | [ - G
[

Hold # Opportunity # | Date. Expiry Dute Jab Hasnee Location Sales Person Status

7 ®INI0L3 42412013 Sicne Profits sdminigtiraion 1 Day To Go -
ApSp Darnd Explees On B/24/7013

8 &237013 v Stene Prefts op—— 35 Dy To Go -
] o Expires On 9727/2013

5 82373003 373013 Frane Profits sdministrater 38 Days Ta Co. = Py
Ao Bany Expires On %/27/2013

4 B/23/2013 /272013 Suone Profits adminigtrates {
304 pm Dems L |

Holds

Customers can view historic and current holds that they

have with your company. They can view a progress
bar that lets them know the expiry date for each hold.
Reduces the number of phone calls and follow ups by

allowing customers to print their own hold documents.

L i
My Statement My Payments My Contacts My Spl. Pricing My Quotes My Holds My Open Orders My Invoices

My Statement as of 3/12/2013: 1 - 100 (100)

0~
fre: | prov [EECERERY o |
Transaction# | Invoice# Invaice Dt. Due Dt. DaysDue Current 1-30 31-60 61-90 ‘ Over 90 ‘ Balance Dus
48 48 Jan 29, 2013 - $34.68 - $34.68
82 82 Feb 08, 2013 - $56.16 - $56.16
a5 a5 Feb 13, 2013 - $92.82 - $92.82
163 10607 - R1 Mar 05, 2013 - $508.29 - §508.29
165 11691 - R1 Mar 05, 2013 - $125.82 - $125.82
166 12101 - R1 Mar 05, 2013 - $13.71 - $13.71
40 10027 Jan 04, 2013 01/04/2013 67 $115.23 $115.23
102 10052 Jan 08, 2013 01/08/2013 63 $6,020.24 £6,020.44
197 10150 Jan 11, 2013 01/11/2013 60 $2,722.33 $2,722.33

Opened Invoices
Customers, with approprate privileges, can see all of the
opened invoices and the balances owed for each one.
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[_] stone Profit Systems Cart:0  ABC Customer

My Account Inventory Sales
Mame / Afternate Name: Base Colors Location: Product Form
[ I [ ] --Select-- |z| --Select-- E
Product Code(SKU): Product Group: Product Category: Product Origin:
[ I --Select-- |z| --Select-- |z| --Select-- E
Serial Num: Lot/Block : Bundle: Bin: Barcode: Length = Width >

I ] J J J J

Product Name (SKU) Inventory Type Category Origin Colars ‘ Group
Absolute Black Polished 3CM In Stock 107 £395.53 KM SLAB Granite Africa Black Staples
On Hold -3 -167.04 KM
Awailable 99 5958.53 KM
Alaska White 3cm In Stock 34 1921.16 KM SLAB Granite Brazil White Premium
On Hold -4 -227.12 KM
Available 27 1526.04 KM
Crema Bordeaux 3CM In Stock 435 2355.78 SF SLAB Quartzite
Available 40 2096.08 SF
Rain Forest Brown 3CM In Stock 27 1595.70 SF  SLAB Travertine
Available 25 1477.50 SF
Rain Forest Green 3CM In Stock 29 1663.44 SF  SLAB Travertine
Available 29 1663.44 SF
Royal Cream 3CM In Stock 32 1584.32 SF  SLAB Quartzite
On Hold -2 -85.02 SF
Awvailable 30 1485.30 SF

Uba Tuba 3CM In Stock 89 5160.10 5F  SLAB Quartzite

Inventory Access

Customers, with appropriate privileges, can also search
through your inventory to see pictures and available sizes.
This allows your customer to make preliminary decisions
about the product they need before they call you.
Customers can also select material and request a hold.

118 / Stone Profit Systems



lm Su pp| ier I_Og in This additional module can make purchasing between you and your suppliers
effortless. With this module your suppliers can log in and complete the
necessary preliminary steps of your purchase order so that when the shipment
is received your paperwork will be less.. This will save your company time and

money.
] stone Profit Systems Gramazini =
My Account My POs My Invoices
ABC Supplier pz
Print Name / DBA; Parent Location: Payment Terms:
ABC Supplier Stone Profits Demo 60 Days
Shipment Terms:
Next Truck
Contact: Jack Accounting Info: Supplier Login Info:
A 132 South Bend Road Tax Mumber 123-889 Usemname: abcsupplier
E138
ENGLISH N
Chicago IL 60553 Language Password
United States Purchase Tax: LAKE -LAKE 7% Supplier Balance
P 822-505-6600 Payable Balance: $0.00
822-505-6601 Credit Balance: $0.00
E jack@abcsuppliers.com Unapplied Payments: $0.00
$0.00
Supplier Statement Pricesheet Contacts Files CRM
Supplier Statement as of 3/13/2013: 1 - 19 (19)
Transsction= ||| = = :] E -
‘ Transaction# Invoice# Invaice Dt. ‘ Due Dt. DaysDue Current 1-30 31 -60 61-90 Over 90 | Balance Due
161 992/12 01/01/2013 04/01/2013 $13,154.10 $13,154.10
407 1004/12 01/01/2013 04/01/2013 $21,186.82 $21,186.82
409 1099/12 01/01/2013 04/01/2013 $12,723.28 $12,723.28
422 1090/12 01/01/2013 04/01/2013 $14,543.23 $14,543.23
531 0036/13 01/01/2013 04/15/2013 $11,000.39 $11,000.39
619 0049/13 01/22/2013 04/22/2013 $10,560.16 $10,560.16
622 0048/13 01/22/2013 04/22/2013 $12,550.24 $12,550.24
693 0037/13A 01/29/2013 04/29/2013 $21,356.31 $21,356.31
1472 0037/13-B 01/29/2013 04/29/2013 $900.00 $900.00
202 an7ziraA N1 0Nt narzniant = 15186 10 £15 122 10

Supplier Login Account

i

When a supplier is given access and logs in, they will be
able to see information for business that they conduct

with you. Along with their company information they can
view a statement of the invoices and the balance due

for each, the price sheet for the products they offer, and
a contact list. They can also view purchase orders and
pricing list for the orders you made from them.
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| stone Profit Systems.

My Account My POs

Purchase Order Detail

Purchase Order # 1
Aug 19, 2013

Supplier:
ABC Supplier
132 South Bend Road
E139
Chicago IL 80553
United States
Jack
822-505-6800

¥

Ship to:

Stone Profits Demo
445 E Ohio Street
350
Chicago 1L 33172
United States

Supplier Invoice / Packing Lists

ABC Supplier  w

My Invoices

Payment Terms:
60 Days

Shipment Terms:
Next Truck

Entered By
administrator

Add Supplier Inveoice / Packing List

| Date | Transaction Invoice # Total | ETA Date Received Date Container #
Praducts Files CRM
| Product ‘ Slabs ‘ Qty ‘ Fullfilled Balance | Unit Price | Extended | Tax
Absolute Black Polished 3CM 10,000.00  6,500.00 SF  3,500.00 SF $10,00—*-~~""=-an
SF
Uba Tuba 3CM 5,000.00 SF 5,000.00 SF 0.00 S
Alaska White 3cm 2,000.00 5F  2,000.00 5F 0./

Viewing Purchase Orders

terms and shipping terms.

Add Supplier Invoice / Packing List

1 Date Container #

Suppliers with access can view purchase orders that you
have entered for them. They can quickly see the product
and the amount that you need as well as the payment

Create Packing list

After the supplier reviews the information they
can click “Add Supplier invoice/packing list” to
update and fulfill the order. When this is done
a new supplier invoice is made in your system
automatically.
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Products: 1 - 2 (2}

| | Product

| Description | Stabs / Plek. Qey |

qtv|um [unn?nu Exterded ]wnnhnlngﬂm Tax

Tax Amt

¥ Ubatuba MG Jem

¥ mainforest Green 101 Choice 3am

Other Charges: 1 - 3 (3)

| ss200| & 5.8

| oo S 1250

| || 1]

s.094.00 |

s975.00 |

Service

Account Deseription

T
:lTlu).mL

Create Packing list Cont.

When your supplier creates a packing list in
the Supplier Login Module, that means that
you don’t have to. Your suppliers are actually
working for you. They can update the quantity
of the order to the quantity of what they can

send.

] stone Profit Systems

Gramazini

My Account My POs

Supplier Invoice

My Invoices

Supplier Invoice # 607

Feb 25, 2013
Created from PO # 607

Not Received

Supplier
ABC Supplier
132 South Bend Road
E139

Chicago IL 60553
United States

S Jack
' Q 225056600 9

Ship to
Stone Profits Demo
445 E Ohio Street

350

Chicaga IL 33172

United States

Invoices:
0125/113-A
Ship(BIL) Date
Feb 20, 2013
Inv. Date

Feb 20, 2013
Due Date

May 21, 2013
Container:
MSKU4494479
Payment Terms
Net 90 Days
Printed Notes

Against Travel PO #12

Summary
Invoice Total:
Applied Payments:
Balance Due:

§11,067.15
$0.00
§11,067.15

Items Files CRM

‘ Product

‘ Pick. Qty Unit Cost ‘ Billed Qty

Packinglist Qty

Total Cost ‘ ‘

Giallo Fiorito 1st Choice 3cm

Serial Num: Units:
607 |- 44

Notes:

& in @ em l 124] [

14 Slabs $5.58 655.00 SF

Lot/Block: Bundle: Bin &

| [ssss | (s ] [ ]

Pur. Len Pur. Wid

] [ ] Cancel

Allowance:
Add Slab(s)

652.92 SF

$3,654.90

Add iles... ® Slarl uplo.

Updating Slab Info

Your suppliers can also go ahead and enter the
contents/slabs of the shipment. They can enter
the packing list size, bundle number, and any
allowances. They can also upload pictures of
the slabs, and print your bar-codes.

Image

Tille

Producl 152_Rainjpg
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Gramazini -

My Account My POs My Invoices

Supplier Invoice

Supplier Invoice # 767

Mar 13, 2013
Created from PO #: 767
Not Received

Supplier:

ABC Supplier
132 South Bend Road
E13%

Chicago IL 60553
United States

L Jack

Ship( te:
Mar 14, 2013
Inv. Date:

Mar 13, 2013
Due Date:
Jun 11, 2013

e

Summary
Invaice Total:

Applicd Payments:

Balance Due:

$12,480.00
50.00
$12,480.00

=
2 5225055500 16555 ng
3 Payment Terms:
Ship fo: Met 90 Days
Stone Profits Demo
445 E Ohio Street
350
Chicago IL 33172
United States
Ttems Files CRM
‘ Product ‘ Pick. Qty Unit Cost ‘ Billed Qty Packinglist Qty Total Cost |

Ubatuba MG 3cm 18 Slabs $9.50 790.00 SF 1,069.50 SF $7,505.00 E83

Update Slab Infa

’ Serial Num ‘ i Lot/Block Bundle ‘ ‘ Present Location Bin | Packinglist Sizes ‘ P
767-1 DT260849 6542 Stone Profits Demo 124" x 69" = 59.42 SF
767-2 DT260850 6542 Stone Profits Demo 124" x 69" = 59.42 SF
767-3 DT260851 6542 Stone Profits Demo 124" x 69" = 59.42 SF
767-4 DT260852 5542 Stone Profits Demo 124" x 69" = 58.42 SF
767-5 DT260853 6542 Stone Profits Demo 124" x 69" = 59.42 5F
767-6 DT260854 5542 Stone Profits Demo 124" % 69" = 58.42 SF
767-7 DT260855 5542 Stone Profits Demo 124" x 69" = 58.42 SF
767-8 DT260856 5542 Stone Profits Demo 124" x 69" = 58.42 SF
767-9 DT260857 6542 Stone Profits Demo 124" % 69" = 58.42 SF

Supplier Invoice/ Packing list

When the supplier enters the packing list, your system
is updated automatically. When you receive the physical

inventory all that is left to do is update the dimensions and

receive the inventory.
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"8 CRM Module

The CRM module is the perfect tool for managing and nurturing your

company’s interactions with existing customers, suppliers, vendors, and sales

prospects. This module can help your sales team keep healthy relationships and

create new ones.

[] stone Profit Systoms

Setup Lists Pre Sales Purchases Inventory Sales Accounting

Opportunities New Opportunity Visits

Days: 241 - Jan 23, 2011 Quote Total: $0.00 Days: 58 Jun 25, 2013

Probabéity To Close -1 % $1.437.50 | | Probability T Close - 10%

Job Hamu: gill To: 929.2 | | Job Hamme: Bill T

ABC Customer ABC Customer ABC Customer ABC Customer

P:145.6324450 P:2420.2514 P:12420.2514

Edtestilgmail.com E com E com

Days: 184 - Feb 19, 2013 Quote Total: $0.00 Change Days: 23 -Jul 30, 2013 Quote Total: $1,308.00

& CESARA I | | = cesams

Job Mami: Bill To: 8.1 | | Job Mami: Bill Ta:

Abc Customar and Abc Customar and Sam MISC Miami Stone

Suppllar Suppliar P:312.828.0603 P:312-828.0603

P:312525.8058 P:2.525.8958 @ com Esomg fita.com

o - Days: 42 - Jul 11,2013 Quote Total: $0.00

Days: 210 - Jan 24, 213 Quate Total: $1,150.00 Change &

- ‘sdministrator m Bill To:

Jdob Marm: Rill To: 826 .1 ABC Crafers - Copy

ABC Customer ABC Customer P:A23.456.7094 P23456.T034
Ejim@123crati.com Ejim@123crofi.com

Quate Total: . $5.75

Change
M CESARA m a2 admanistrator
Job Hama: Bill Tex a4 .1 Job Nomae: Bill To:
Abe Customer and &b Customer and ABC Customer & J Construction
Supplier Supplier P:H2420.2514 42587 %630
P:312.525.8858 P:312.525.2858 com s@Tast.com
eostoom | E o Days: 171 . Mar 04, 2013 Quote Total: $471.50

I?:yn: 7 - Jan 17, 213 Quote Total: $287.50 Change &
8 administrator m Job Mame: Bill To:

ABC Customer ABC Customer

P-555.555.5555 P:312.420.2514

CRM and Quotations

Once a quote is created, it will be added to the follow up
tab where you can track follow up conversations, and rate
them with a probability to close percentage. If a customer
seems hesitant about the quotation they can be rated at
10%, but if they seem content they can be rated at 50%

or 70% so your team knows to put some extrawork into
closing the sale.

o, |

Reports

Sample Orders Quotes Holds Follow-Up Visit Calendar

$17,073.75
968 .1

Change

9621

Change

967 .1

Change

957 .1

Change
 roton-vo |

Suoport |

Cartg | wdminbtator e

Prohabiity To Close . 30 4% $431.25
Job Hamae: gifl To: 953.1
Absoluut 10554

P-0853TTE1166

Etinfo@aphroditemarie.nl

Days: 186 - Feb 17, 2013 Quate Total: $0.00 Change

& cesann Folw s
Job Hamw: Bill To: 519 .1
123 Crahere 123 Craftors

P:123456.T894 P:123AS6.T8M4

Ejim@1Zcrattcom Esjimi@1Z3craft.com

Days: 219 - Jan 15, 2013 Quote Total: $431.25 Change

& asriainie [ Fotow 1 |
Job Home: 8ill To; 934 .4
ABC Craters - Copy ABC Crafwrs - Copy

P:123.456.7894 P:123.456.7094

com 1l com
Days: 58..Jun 25, 2011 Quote Tatal: . $5.75 Changs
& apERE? [ Fotowe o (1) |
1] Change
s |
fobability To Close-1% L

Probability To Close - 10 %
Probability To Close - 30 %
Probability To Close - 50 %
Probability To Close - 70 %

“bability To Close - 90 %

rolcugdl
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Contacts

AR Receipts Def. Charges Spl. Pricing Quotes Holds Sale Orders Invoices Pick Tkts Pkg. Lists Files CRM
Entered On(By) ‘ Assigned To ‘ iption) i ‘ Type | Sch.Date - Time ‘ |
N . Add New Event
Mar 14, 2013 project deadline 122 Pure White - Cultured Message / ® Entered-On
administrator administrator  material must be delivered marble Sink Mar 14, 2013
before April Tile:
Mar 14, 2013 Material Questions 122 Pure White - Cultured / x
administrator administrator  questions about quantities marble Sink Description:
$200.00
Mar 15, 2013 3 invoices past due 122 Pure White - Cultured Message / ®
administrator administrator  Customer needs little more  marble Sink
time this month. they will
Assigned ‘ Select ‘ |
To:
Follow Up and Messages
Enter messages, conversation notes, and events in the
CRM tab. This tab appears in the customer page, as well
as Opportunities, Quotes, Sale Orders, and Invoices. You
can note specific products from the master list, assign the
notes to a specific user, and schedule appointments too.
Activity Add Pick Ticket | Add Invoice
Date | Days ‘ Transaction Status Total | % Fulfill Action
Mar 04, 2013 11 SaleOrder Initial Order Req ShipDate: Mar 04, 2013 $2,066.64 61.64% - / »® =
Mar 04, 2013 11 Invoice® 223407 Req ShipDate: Mar 04, 2013 $1,273.86 0.00% - / b3 (=g
Mar 05, 2013 10 Pick Ticket# 223428 of 0 Slabs scanned Reg ShipDate: Mar 07, 2013 $0.00 0.00% - / » e
Mar 07, 2013 8 Pick Ticket# 223430 of 0 Slabs scanned Req ShipDate: Mar 04, 2013 $0.00 0.00% - / x [
SaleOrder Inventory Scheduling Files CRM (0)
Entered
OniBy) Assigned To | Title(Description) Itemi(Price} T & nlisim=TirD Add New Event
Entered On
Mar 15, 2013 Deliver unsatisfacotry Message / x Mar 15, 2013
administrater administrator  Custemer was unhappy Title:
with last delivery
Mar 15, 2013 i DAVID no delivery Charge Follow Up 7lx Description:

sdministrater This order will ge out with
out a delivery charge per

discussion with customer.

e a
Price: § :]

Assignes [ _gelo -
To:
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] 8tone Profit Systems o, | sppet | Care) | samnuiMy

Setup Lists Pre Sales Purchases Inventory Sales Accounting Reports
All Events My Events New Event Event Calendar My Calendar
All: 1 - 10 (10)
. = - = || seaven| m o~
| Date « I Time | Title | Amslgned Te Type Farty Matertal | Frice |
Dec 4, 2002 st adminigirater Wender Completed AR
Dec 04, 2012 3:00 pm test crm event adminigtrater SaleQrder 12 x 12 Tile Product 1 $150.00 Campleted Fagr
Feb 27, 2013 11:01 am Cuscmer visit admunistratns Opponunity 12 ¥ 17 Absolute Black $50.00 Mark As Complete 7in
Ine 07, 2013 tmat admnigtrater SampleSrdar OBlack Abechdn $0.00 Mark &s Complste "
Mar 14, 2013 Material Questicns st st Customer ABC Cugtomar 122 Pure White - Cultured marbls Sink $200.00 Bk A Comeiaie A"
Har 14, 2013 oreject desdiing sdminigtrates Cusemar ABC Cugtomer 122 Pure Wwhite - Cultured marble Sink Mark & Complate VA
Har 15, 2013 3 inusices past due administrates Cugomer ABC Custamer 122 Pure White - Cultured marbhe Sink Mark: A5 Complate 7| lx
Har 15, 2013 Deliver unsatisfacotry edminigtrator SeleQrder §0.00 Mark & Complete FARE 5
Nov 02, 2012 Called but all the lusi in the  administrator Customer 123 Crafters Completed FARE 3
ward
Nov 20, 3012 Teat 1 dmmtrates Verder Mark & Complate VAl
CRM Events

As events are entered they will populate in the full events
listing. An administrative user will be able to see all events
entered, where as other users/employees will only see
events that were assigned to them. As they complete/
review the events they can mark them as completed. If a
date and time is entered for the event it will show in the
event calendar where you and your employees can keep
appointments and deadlines.

[ Stona Proflt Systems B | oweperr | Cartd | MdSWlTERGY

Setup Uists Fre Sdes Purchases Inventory Sales Accounting Reports

All Events My Events New Event Event Calendar My Calendar

March 2013 « »

Sundny Ianday Tuesdsy Wednaiday Thuruday Fridiy Sutueday
24 Qllfv ".li .IIT ‘IFGIIJI .Illlrl 0‘2 +*
k] + a + 5 + 6 -I-I ¥ + 8 + 9 +
1m + 11 + 12 4+ 13 + 14 * 15 + 16 +*
17 +| + 18 + 20 +. n + 12 + a3 +
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M Ob | | e M Od u | e The Mobile Module allows your employees on the road to have access to the

(Smart Phones/Tablets) information they need. This module works with any smart phone or tablet
with access to the internet, and allows your team to stay connected which will
improve sales and efficiency. Your warehouse crew can benifit too. The Mobile
Module paired with a bar-code scanner will allow your team to process pick
tickets and loading worksheets.

Connect to SPS from anywhere you can access the internet.

The Mobile Module is easy to navigate, and can access the same
information you can access from the office. From the home screen,
depending on user privledges, you can choose to do warehouse
processes, view transactions, products, customers, and more. It is
'_j Stone Profit Systems your company in the palm of your hand.

#  Warehouse

Transactions

Kind:

Customers -Select--

Type:
--Select--

Other Parties
(e

Category:
--Select--

Group:

Previous Next

Cut-to-Size

Find the information you need in a flash. Search for transactions,
products, and customers. Search by multiple fields to narrow down
the results.
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All of your customers’ information can fit in your pocket. Use the
search to easily find who you’re looking for. Use the index to sort
the customer list by the first letter of the name.

12081

12252

123 Crafters

JimHenson Chicago 123-456-7894
jim@123craft.com
12778

Michael Jordan

John Chicago 142-587-0638 Test@Test.com
ABC Customer

312-420-2514 abci@customer.com
ABC Global Marble

™1 customer

Contacts

ABC Customer

Location: Stone Profits Demo
Sales Rep: Sam

Price Level: F - Floor

Credit Limit: $10,000,000.00

Customer Balance
R ¢ Balance: $34,381.38
Credit Balance: $137.50

Unapplied Receipt; -$34547
53417341

1500 N Ohio Street
Chicago, IL 60612

Instantly see the customer’s opened balance and contact
information. Click on the phone number to make a call. You can also
view the list of other contacts and any messages in the CRM.

Addon Modules - Mobile Module / 127



View product information such as available inventory, product
pricing, products on transactions, and more. This will allow you to
make informed decisions while you’re on the road.

1

'-_‘ Product

Inventory

2em Absolute Black
SKU:

Type: SLAB

Safety Stock: 0 SF
Reorder Oty: 0 SF

27 25 1,606.82
Slabs In Stock Slabs Available SQFT Available

2 L] [}
Slabs On Hold Slabs On 50 Slabs in Transit

RET (Retail): $17.00
COM (Contractor): $16.00
WS [Wholesale): $15.00
HD (Home Depot): $11.50
EMP (Employees): $10.00
F (Floor): $0.00
PriceT (PriceT): $0.00

2cm Absclute Black
SKU:

Type: SLAB

Safety Stock: 0 SF
Reorder Qty: 0 5F

Quantity

133 x T = 7207 SF
133 TX = 6T A2 5F
13" x TY = 6T A25F
1357 x T = TAII BF
135" x 78" = TAI3 6F
135 x 78" = TAA3 5F
135" x 78" = TA13 5F
135" x 78" = 7313 5F
13 T = T210 5F

135" x 77 = 7219 &F

You can also see a list of inventory for any product. You will know
the size of every slab in your warehouse. You can also add products
to the selections cart to start holds or sale orders.
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Pair your device with a barcode scanner, and increase its
functionality. Your warehouse team can perform tasks such as
processing pick tickets, and loading worksheets.

15:16 ¥ @ TO%, [}

'___' Warehouse

Update Bin#

Process Pick Ticket

Process Loading Worksheet

Receive Transfer

ATET = 12:14

— ™7 Pick Ticket

Pick Ticket # 11 Sales Rep: administrator
Sep 26, 2012 ETA Date:

Devliery schodule Cuslomer:

Ford Truck ABC Customer

Sep 28, 2012
rundi: 1

boca fl

Scan Al products are scanned

Item Sizes Qty

Absolute Black Pol 3CM 1207 x 80" 8667 SF

PickTicket #: 11 LT

September 26, 2012 Absolute Black Pol 3CM 144 x 4T 4300SF

printed an Thursday, March 14, 2013

I Ill arnod on: 22012 A Lot 3048
Absolute Black Pol 3CM 144" x 43" 4300 8F
12:33 pm

1119:95 &M Lot &, 3948

lob Mame

Paired with a bar-code scanner your team can scan a bar-code on
the printed pick ticket instantly pulling information for the desired
inventory. Your team can then select the inventory by scanning each
piece as they go to complete the picking process.
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ELYJW Web Connect

Website maintenance can be very time consuming especially when showing
the products that you sell. The web connect module can cut the time and
effort in half. This module allows your website to pull product information
and pictures directly from your Stone Profit System. It is not only convenient
to you, but your customers also benefit by seeing current and up to date

information.

i ~ B
[* Innevative Stone x|
i €& - C | [} 69.162.15844/innovativestone/cCategoryStyles.aspx?PID=1 < =
% Interactive Design Portfolio =
Innovative
Stone Home  Company Project Portfolic  Products  Services  Affiliations  Contact Us
47
L)
in
Material Serach
[ Y=
Classification:
-All-
Products:
-All- : Marble
Look:
-All- 3
Major Color: 1
-All-
J“\Larcnmr:
-All-
Volcanic
Application:
-All -5
Finishes:
Formats:
Sizes:(In Inches)
-All-
Thickness: Material Serach
a
Classification:
Products:
Look:
Products on Your Website E O
With the web connect module it is easy to group your Major Color:
products in a way that is easy for your customers to find
. Minor Color:
the perfect product. Set up types, categories, and sub-
categories in the system, and those divisions will reflect on Gpee o

the website automatically.

Search Products

Set up a search menu that allows your users
to search and sort by: material name, type,
category/nature, origin, color, location, and
more. They can search by multiple fields to
narrow the search down even more.
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[} Innovative Stone x

[ 69.162.158.44/innovativestone/cGallery.aspx?cid=catl&catid=18subcatid=30

Innovative
Stone”

Home

120f 38
Material Serach

Services

Affiliations  Cont

Company  Project Portfolio  Produ

Per Page: 20 40 80 View All

yel

Classification:
-All-

Look:
-All-

Major Color:
-All-

Caramente &
(Granite)

Black Magic
Minor Color: (Granite)

-All-

Application:
-All-

Finishes:
-All-

Formats:

-All-
Urbana Green
(Granite)

Calvi
(Granite)

Sizes:(In Inches)
-All-

Thickness:
-All-

Bl B R K E B E EE

Search

Bianco Neve
(Granite)

INTERACTIVE

As your customers browse through the products on your
website they can clearly see the name of products and
what type of product it is. You can also configure the
website to show average sizes and availability.

The website can be configured to show all of the products
all of the time, or only show products that you currently
have available or in stock.

Galatia
(Granite)

Aruba
(Granite)

Grey Cohan
(Granite]

B
Veltino
(Granite)

Mahadrey Partanna

m
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| Innovative Stone x

(= C' [} 69.162.158.44/innovat

Innovative
Stone™

Natural Stone

Bachata

HEXT PRODUCT =3

i

Enginesred Staie ' Specialty Products

€~ PREVIOUS PRODUCT
BACK TO BROWSING

Material Serach

a

Classification:
-All-

Products:
-All- [=]
Look:

Al [

Major Color:
-All-

Minor Color:
-All-
Application:
-All-
Finishes: + Ada to Design Portfolio
-All-
Formats:
-All-

[l
5
&
[

sizes: (In Inches)
-All-

Thickness:

Al [=]

Special Order: Minimum quantities may apply.

For mare information please call 1-800-62-STONE or email us at info@innovative.cam

Search

_Mew _Green
Arrival Product

Customers/users can click into a product to find out more,
such as: name, alternate name, available finishes, country
of origin, available formats, average sizes, and more. The
images for each product are pulled directly from your
Stone Profits System. Upload multiple pictures for each
product so your customers can see a slab view and a close
up view.

T 1 View Larger

Classification:
GRANITE

Color:
Major: Green
Finish:
Honed

Polished

Format:
Slab

Tile
Cut-To-Size

Classification:
GRANITE

Color:

Major: Green
Finish:
Honed
Palished

Format:
Slab

Tile
Cut-To-Size

Special Order: Minimum quantities may apply.

“r more information please call 1-800-62-%

m
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Full Website Design

Stone Profit Systems can also take care of your needs for
designing a full web site complete with a home, company,
location, gallery and products page. SPS has the ability

to make a web site that is well designed, and completely
manageable by you.

Content Managment System

Stone Profit Systems, if requested, can make your site
completely content managable. This means you would be
able to easily update text and images on every page of
you website without contacting us, or hiring a web-site
manager.
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(J
% G UestbOOk Make your show room interactive, and keep track of your visitors. SPS can
provide a touch friendly digital guestbook where your customers or visitors
can login, enter their information, browse through product photos, and make

selections.

Guest Book

Digital Guestbook

Visitors in your showroom can sign into guest book to
keep track of products they like and if your guestbook is
equipped with the virtual designer they can save kitchen
designs that they have made, and email the pictures to
themselves.
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Guest Book Virtual Designer

Welcome to Stone Depot

Please fill in the following details.

*Name: Company Name:
"Phone Number; Miobile:
Fax: How did you hear about us?

--Geleci-

"Email Address:
Do not sendume any email updates

Address.
City: st Zip:
FL
Naotes:
Back Submit T 4
d Visit for Opportunity #
962- Sam
Mar 14, 2013 (03:41 PM)
Delivery Type: Frice Leve
When your visitors log in or enter their information in Pickup RET
the guestbook it is automatically loaded into Stone
Profit’s Opportunities Module as a “visit”. They can enter Job Name: Bill 7
their name, email, company name, phone numbers, and ‘am V
address. “Ohio Street Suite 350
<L_B0G11
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Guest Book

3CM Reddish Brown Polished 4 Slabs 1.600 SQFT SQFT

Four Hotes:
Lorem ipsum dolor sit amet, feugait dgnissim accommodare ewm fe. qui in ullum volupha irecundia. Puto inteliegat
interesset ad cum, omittam intellegebat ius at

3CM Goldan Gold Polshed 5 Slabs 1,600 SQFT SQFT
B Granite
Lot 2033

Yeur Hotes:

Lorem ipsum dolor sit amet. feugait dignissim % (.

ACM Brovmandtan Polished 12 Slabs 2,600 SQFT SQFT
Granite
Lot¥:2033

Enler Notes

3CM Reddish Brown Polished 4 Slabs 1,600 SQFT SQFT
Granile
Lob¥ 2033

Exier Notes

$1500

3]

*x 8] B

2000

£
L

i

51400

$15.00

1]

=

,~=raln ~
< select one of the follo.

While at the kiosk, customers can browse through a digital
list before hiking through your warehouse. They can save
what they like and compile a list of products they would
like to see. As they create the list, it is automatically added
to their “visit” so your sales associate can be prepared for
the customer.

Saved Selections

Products Files CRM

Item

Uba Tuba 3CM()

Uba Tuba 3CM()
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Virtual DeS|g NEI  Help your customers decide what stone is best for their kitchen or bathroom
with the use of Stone Profit’s Virtual Designer. With this tool customers can see
what specific stone colors can look like in a kitchen or bathroom setting.

Mozilla Firefox

) * v - 8. 0
Mo31 Wisited = Gelling Started  Latest Headiines I Apple GMAIL Yahoo! I1sITMBank wik Slackboard ¢po justlead Google Maps YouTube Wikipedis News < Popular = design =
(Untivied) +

SNCULO

x

sZustom Wall Color:

Ly ¥
£

Cabinets: Light Adier  Wall Color: name or code  Counter Top: Stone Name  Backaplach: Parsal - Limesione | I t
urrent

After your customers select a room to design they can

customize the cabinet finish, and select a wall color. They
can explore new colors or try to match their current
kitchen.

For the counter top colors the Virtual Designer can link
directly to your SPS product list. Customers can see your
inventory in the kitchen of their dreams.

After they select the cabinets, wall color, and stone, they
can continue to preview back splash and floor patterns
and colors. The possible combinations are endless.
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Mozila Firefa

.3 i v

Most Visited = Getting Started  Latest Headlines & Apple GMAL Yahoo! 1stThBank Wtk Blsthboard cpo  justisad Googht Maps YouTube Wikipedla News- Popular - design -
1 untithed) +

Cabinets: Light Aier  Wall Color: name or code  Coumter Top: Sione Mame  Backsplach: Parsal - Limesions  Floo: singie - white Lime

Gatting Started  Latest Headlines I Apple GMAIL  Yahoo! 1stTMBank Wtk Blackboard €po  justlead Google Maps YouTube Wikipedls Neéws~ Popular= design =
Untited) + -

ASplash

Partial BackSplash @ Full Backspalsh

Same as Counter

Limestone

138 / Stone Profit Systems



REQUIREMENTS

e Server * Bar-code Scanners
* Client Computers * Printer and Media

» Tablet/Mobile Devices

Requirements / 139






Minimum Hardware for Servers

The minimum hardware that is required to install and run SPS Quantum includes:

ITEM REQUIREMENT

Processor 2 CPU sockets filled with XEON Quad-core Xeon 3.0 GHz (or better for GHz and
for core)

RAM 16GB RAM or More

For most environments, larger amounts of RAM will yield higher levels of overall
performance. When purchasing RAM, consider future upgrade options and the
RAM limit for your server’s operating system.

Hard drive Space 2GB for smaller systems to over 10 GB for larger systems of free disk space for the
database file. (Depends on number of users and transaction volume)

« Additional space requirements for uploading documents and files.

« For best performance, select SCSI Ultra Fast/Wide Disk Drives rotating at
15,000 rpm. Select a higher value of disk buffer size like 16 or 32 MB or more.

Tape Drive Backup SPS Quantum recommends your company invest in a reliable backup system. Your
Equipment hardware vendor can provide a recommendation.

Actual requirements will vary based on the system configuration and the applications and features that you decide to
install. Choosing appropriate hardware for SPS Quantum depends on many factors, including the following:

*« Number of transactions per hour

* Number of concurrent users

* Number of locations

* Number of concurrent users for the customer log in portal

*« Number of concurrent users for the supplier log in portal

* Number of concurrent users for the web-connect module
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Supported Server Operating System

The following server operating systems are supported for SPS Quantum.

REQUIREMENT Notes
Windows Server 2003 Standard Edition, Enterprise 64-bit recommended, 32-bit works too.
Edition,

Windows Server 2008 R2 Standard Edition, Enterprise
Edition,

Windows Server 2008 Standard Edition, Enterprise
Edition, with Service Pack 2

NOTE: Although a server operating system is required for most SPS Quantum components, you can install some server
components on supported client operating systems, as well. This type of installation is supported for demonstration or
development. However, in a production environment, you must install on a supported server operating system.

Software Requirements for Database Servers

Servers where you install SPS Quantum must meet the software requirements listed in the following table.

REQUIREMENT Notes

Microsoft SQL Server® 2005, Only 64-bit versions of SQL Server are supported.
Standard or Enterprise editions
with service pack 4

-or- View the minimum hardware requirements for SQL
Microsoft SQL Server® 2008, Standard or Server at:

Enterprise editions, with Service Pack 1 http://www.microsoft.com/sql/default.mspx.

-or-

Microsoft SQL Server 2008® R2, Standard,

Enterprise, or Datacenter editions In a production environment, we recommend

installing the latest Cumulative Update for the
version of SQL Server that you are using.

To support e-mail alerts in SPS Quantum, an SMTP (Simple Mail Transfer Protocol) server must be present

in the environment.
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Network Requirements

In the table below are the minimum network requirements for connection between the client and the SPS Quantum
application server (QAS) as well as the connection between the SPS QAS and the database servers.

VALUE CLIENT TO QAS QAS TO DATABASE
Bandwidth DSL or higher quality connection 100mps
Latency Less than 5Milliseconds

We recommend that you consider the following types of connections when planning your system:
» For a system that uses a local area network (LAN) or wide area network (WAN), connect by using IP restricted access

to the IP address of the server that is setup as a web site in Internet Information Services. SPS Quantum can operate on
networks that use Internet Protocol Version 4 (IPv4) or Internet Protocol Version 6 (IPv6).

Domain Requirements

Consider the following domain requirements when you install SPS Quantum:

« Computers that are running SPS Quantum must have access to the server on which the SPS Quantum system has
been setup in lIS.
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Minimum Hardware for All Client Computers

The minimum hardware that is required to install and run SPS Quantum includes:

ITEM REQUIREMENT

Processor Intel Pentium/Celeron family or compatible Pentium Il Xeon or higher processor
minimum 1.4 GHz or higher recommended

RAM 2GB RAM or More recommended

Monitor Super VGA (1024 x 768) or higher resolution monitor

Communications DSL or higher quality connection is required to access the application via an internet
browser.

144 / Stone Profit Systems



Software Requirements for All Client Computers

The following software must be present on the computer for SPS Quantum to be accessed.

REQUIREMENT Notes

Internet Explorer 9.0 Web browser clients can run on many operating systems.
However, those configurations are supported only for issues that
Mozilla Firefox 3.5 or higher can be reproduced when the browser is running on an operating

system that is supported for SPS Quantum.
Google Chrome 10.0.612 or higher

Safari 4.1.3 or higher

2007 Office release, Service Pack 2 or
2010 Office release

Supported Client Operating Systems

OPERATING SYSTEM Notes

Windows 7 Professional edition, Home Edition, Both 32-bit and 64-bit versions of Windows 7 are

Ultimate edition, or Enterprise Edition supported.

Windows Vista Business Edition, Home Edition, Both 32-bit and 64-bit versions of Windows Vista are

Ultimate Edition or Enterprise Edition with Service supported.

Pack 2

Windows XP Professional Edition, Home Edition Both 32-bit and 64-bit versions of Windows XP are
supported.
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Tablet / Mobile Device Options

Apple iPad, iPad Mini, iPhone,
iPod Touch

http://www.apple.com/ipad/

Google Nexus 4, 7, and 10

https://play.google.com/store/devices?feature=corpus_selector

Samsung Galaxy Tab and Note

http://www.samsung.com/us/mobile/galaxy-tab

Windows Surface

http://www.microsoft.com/Surface/en-US
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Bar-code Scanner Options

Motorola CS3070

Batch mode

http://www.motorola.com/

Motorola CS3070

Paired with tablet via Bluetooth

http://www.motorola.com/

AV 4
v

Saveo Scan RCCD-BH

Paired with Apple or Android Smart phone

http://www.saveoscan.com
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Printer and Media Options

Laser Printers

SPS recommends the use of any laser printer. It
can be black and white or color. Laser Printers
are recommended for the speed in which
documents can be printed, and because the ink/
toner does not smear on media.

Bar-code Sheet Media

SPS offers a plastic tag material in letter size
that has 22 pre-cut labels per sheet. Bar-codes
can be printed on to media using any office
laser printer.
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DATA MIGRATION

* Data Migration and Implementation

* Migration Time Line
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Data Migration and Implementation

Stone Profit Systems is implemented in four phases. During

this time period the system is set up and configured for your
business. All of your data, static and dynamic, is migrated from
previous systems/methods to SPS, and your staff is trained on
the use of the system depending on their job description. Please

see the next page for a time line for data migration.

During this step, SPS representatives will assist you with server specifications. You will receive quotations for server
hosting, and contracts regarding the server will be signed. Also, the server itself will be set up with the appropriate
software including: Microsoft Server OS, SQL Server, email, and fax components.

At this point a system will be created, installed on a server, and configured for your company. A license file will also be
installed on the server. We will also begin to setup your company’s locations, addresses, and setup your company logo
for any printed documents. Accounting defaults, user access rights, drop-down items, terms, conditions and disclaimers
will all be setup as well.

Data migration is completed in two parts. The first is the static data migration, which includes your list of customers,
products, suppliers, vendors, and chart of accounts. SPS will give you a template file that will help you list the information
needed for each item. Once SPS has the lists, your data will be pushed onto the server and into the system.

The second part is the dynamic data migration. This involves the push of the open accounts payable and receivables, as
well as the current inventory. Your general ledger and trial balance will also be pushed at this time.

While all of the items above are being completed you and your staff will be trained to use the system. Our training
experts will make appointments with you and your team, and lead remote training sessions where we will connect to your
computers and show your team step by step instructions to specific processes that they will perform day to day.

NOTE: Most of your data migration is completed by SPS for you. Data is expected in excel or CSV format. If necessary
SPS can be available for manual data input if your data exists only in hard copies.
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Installation Time Line

1TO 4
WEEKS WEEK'1 WEEK

Server Hardware Setup 5-6 Days
Stone Profits Setup 3-5 Days
Prep
Time Static Data Migration 8-10 Days

Training Throughout three weeks at designated appointments.

Setup Pre-live
Server Hardware Setup Stone Profits Setup Static Data Migration
- Hosting Server Quotations - Install Stone Profit Systems - Chart of Accounts
- Contracts and Paper Work - Install license File - Customers
- Install Windows Server - Setup Locations - Products
- Install SQL Server - Logos - Services
- Configure 1IS and SQL Server - Addresses - Suppliers
- Configure Email Server - Print Formats - Vendors
- Configure Fax Server - Accounting Defaults - Associates
- User Access Rights - Resources
- Parameters - Tax Codes and Authorities

- Drop-Downs
- Print Disclaimers

152 / Stone Profit Systems



) SPS Goes Live WEEK 3

_ Dynamic oata 2 oeve Close Trial Balance | Day

Post live

Dynamic Data Migration Training SPS Live
- Inventory in-stock - Administration Date in which your company stops
- Opened Accounts Receivable - Purchasing using old system/methods, and
- Opened Accounts Payable - Inventory begins using Stone Profit Systems.

- Pre-Sales

- Sale Orders

- Accounting

- Reports

Post Live

- Close Trial Balance
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TeCH SUPPORT

* Annual Support Contracts

* Hourly Support Options
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Annual Support Contracts

Stone Profit Systems provides ongoing assistance under either a fixed price annual maintenance agreement or on an
hourly basis. You can choose whichever approach would be most cost-effective for your company.

The annual contract includes the following options:

INCLUDED OPTIONS DESCRIPTION

Product Refinement Feature enhancements, report changes, and refined functions are occasionally
added to all SPS products. We have an ongoing list enhancement list collecting
ideas from various customers. If you have suggestions for reports a support
specialist will be able to advise and assist you.

System Updates System upgrades or patches are various periodic updates to your Stone Profit
System that insures its compatibility with the related software such as web
browsers, database servers, and operating systems; as well as hardware such as
phones, tablets, and bar-code scanners.

Whenever there is an update in the database server, SPS will get an update too.
If the Web Browser upgrades to a new version. SPS will be updated to insure
compatibility. When new hardware is released, SPS will be updated too.

Training SPS provides remote training for all of your employees and to any new employees
that start after your system goes live.

Unlimited Phone Unlimited SPS Technical Support is available via phone call, email, and the support

Support center at www.stoneprofits.com. You can reach a support specialist about issues
that may arise, or for advice or insight on how to make SPS work even harder for
you. Having unlimited access means you can call or e-mail our specialist as often as
you like no matter how big or small the issue.

Back-up Integrity SPS’s Technical Support Team periodically performs integrity checks on your
Check backed up data to make sure all your database backup and maintenance
procedures are in place and working properly.
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Hourly Support Options

Stone Profit Systems provides ongoing assistance under either a fixed price annual maintenance agreement or an hourly
basis. You can choose whichever approach would be most cost-effective for your company.

Hourly Support
The following options are available for hourly support.

OPTION DESCRIPTION

Hourly Support Hourly support is offered at a rate of $120.00 per hour. Support includes a wide
range of services from training, consulting, new location integration, and technical
support.

Pre-purchased 20 Blocks of 20 hours can be purchased for a discounted price of $100.00 per hour.

Hour Blocks
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PRICING

* Pricing Factors
* Receive a Quote

* System Option Comparison
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Pricing Factors

Stone Profit Systems’ pricing depends on the following factors:
* Type of System
- SPS Light: (1 Location Company with 1to 10 Users)
- SPS Standard: (1to 2 Location Company with 5 to 20 Users)
- SPS Enterprise: (Multiple Location Company with more than 20 Users)
* Number of Users
* Number of Locations
« Data Migration / Data Entry Services
* Training Sessions Needed

e Custom Changes

* Add-on Modules Selected

Receive a Quote

In order to give you an accurate quotation SPS needs to collect information about your company and its dealings. The
information we collect will only be used for quotation purposes and will not be shared.

To complete a quotation questionnaire please go to our web site www.stoneprofits.com and select contact us and then
select receive a quote. If needed a PDF version of the questionnaire can be sent to you via e-mail. Please fill out the form
with as much detail as possible. The more information we have, the more accurate our quotation can be.
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System Option Comparison

Light Standard
1. SYSTEM SETUP
System Parameters
Drop-Down Setup
Units/Currencies
Delivery Setups
Bin Locations
Customer Surveys
Accounting Setup
Sales Tax Setup
Standard Communication Letters

ANANANANA SENESENAN

Custom Communication Letters
Policies and Disclaimers Setup
Bar-code Setup

Budget Setup

Print various Artifacts/Documents

A AR TATATA YA SA YA VA SA A

AYAY

E-mail various Artifacts/Documents
Fax various Artifacts/Documents

ASANAN

2. USER & LOCATION ADMINISTRATION
Predefined User Groups - 6 groups
Custom User groups

User Group Assignment

Passwords

<

Location Access
Session Time

ANANANANAN

Access Rights

IP Security

User Log

User Login IP Address Tracking
Details Transaction Log

SPS Feature Comparison Sheet v
Multi Location Setup

<
AYAYATANA YA YA TATA YA

Inter Location Setup

AANANAN

Parent & Multi Location Customer

3. CUSTOMER MANAGEMENT
Active/inactive Customers
Customer Types

Prospective Customers
Customer Notes

Multiple Shipping Addresses
Credit Limits

Customer Locks

ANANA VA NA VA NANAN

Customer Alerts
Tax IDs
Parent/Multi Location Customer

AYAYA YA YA YA YA YA VA NAN

A YA YATA YA YA YA VA VA YA ANANANANA NI N NSNS NN SANAN ANANANE A N N NE VA N VA NESE N NE VAN E
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Light Standard

4. PRODUCT MANAGEMENT
Picture Catalog

Alternate Names

Base Colors

Countries of Origin

Reorder Levels

Sizes and Weights

Picking Units

Price Levels

Customer Specific Special Pricing
Preferred Supplier
Accounting Defaults
Supplier Pricing

Product Attachments

CSSRKKRKKKKR

AN
AN N N S N N L A A A A NRA RN

5. INVENTORY MANAGEMENT
Product Search

Inventory Search

Bin Number Search

ASANANAN

Create Transactions
Inventory Reconciliation
Inventory Adjustments

AN NN NAN

6. BAR-CODE MODULE
Types of Scanning
Real-Time Scanning
Batch Scanning
Bar-Code Symbologies
Bar-Code Labels

Cycle Counts

Inventory Reconciliation

AN NI N L L AN

7. QUOTES AND ESTIMATION

Quotes Entry

Quotes Follow-up and Reminder Letters
Conversion Reports

Quote Attachments

ASANAN

Supplier Pricing
Inventory Availability
Quote Revisions v

A AN UL L A IR N A SANA AN N NN A AN NI NAN CSCRLCKRKKRKKRKLCKKRKKKRKKRKKRKN é
)

AYANA A SA A YA

8. JOBS MANAGEMENT
Job Contracts

Job Tickets

Print Selections Letter
Job Attachments
Custom Job Documents

A A NAN

Remnant Handling v
Piece Route Dashboard

*

Custom Dashboards

AN NI N L L R AN
AN NI N S S S S

* Additional Charges Apply
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9. SCHEDULING

Template Scheduling

Install Scheduling

Job Field Calendar

Shop Scheduling

Shop Calendar

Route List

Cell Phone Text Engine for Route List
Signature Capture

10. HOMEOWNER VISITS
Homeowner Visit

Visit Calendar

Reopen Old Selections
Print Selections letter

11. HOLDS

Holds Tracking

Reference Information

Hold Information Letter
Homeowner Information Letter
Hold Expiry Letter
Homeowner Expiry Letter
Hold Summary Letter

Holds Archive/Log

Signature Capture

12. SALES ORDERS

Sales Order Tracking

Fulfillment Quantity

Print Various Sales Order Documents
Receive Deposits

Special Orders Managment

13. DELIVERY HANDLING
Delivery Status

Delivery Calendar
Delivery Management
Sold as Name

Print Delivery Documents
Truck Scheduling

Truck Loads and Routes
Signature Capture

14. PURCHASING
Create Purchase Orders
Purchase Packing list
Lot Specific Information
Bar-Code Printing

Light

ASASASASANAY

A YA SA A TASANAS

AASA A

AN

Standard

ASASASASA AN

A YA SA A A SANAS ANASANANIN A YA TA AT A SANAS AR

ASASANAN

SRR KR ANA AN NN AN NA NI NI L SN AN ASANANIN A AN NI S O NN

ANANIANIN
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Light Standard

15. ACCOUNTING

General Ledger 4 v
Accounts Receivable Management 4 v v
Accounts Payable Management v v v
General Journal Entries v v
Reverse Entries and Periodic Journals v v
Non Inventory Vendor Management v v
Customer Payments and Deposits v v
Payments and Checks v v
Bank Reconciliation v v
Budget Analysis v
16. REPORTS AND ANALYSIS

Customer Reports v 4 v
Inventory Reports 4 v v
Purchasing Reports v v v
Sales Reports v v v
Accounting Reports v v v
Financial Statements 4 v v

+ ADDON MODULES

Inward Consignment v * Vv *
Outward Consignment v * Vv *
CRM Customer Management v * Vv *
Cell Phone Module Vv * Vv *
Web site Connect Vv * Vv *
Customer Login Vv * Vv *
Supplier Login v * Vv *
Integration to Other System Vv ok
Offline Reporting Vv *

* Additional Charges Apply
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